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FREE OF THE OBLIGATION. 


History and Final Settiement of Its In- 
debtedness for San Francisco Loss- 
es Told by Pres’t Scattergood. 


Details of the complete settlement 
had by the Union of Philadelphia, be- 
cause of its San Francisco claims, ru- 


mors of which became quietly current 
‘nearly a month ago, are set forth in the 
following statement prepared by Presi- 
dent J. Henry Scattergood, of the Com- 
pany: 

“The Union Insurance Company “of 
Philadelphia takes pleasure in announc- 
ing that the Underwriters’ Securities 
Corporation, which assumed the entire 
liability of the ‘Union’ San Francisco 
losses, has made complete settlement 
for the same with the Pennsylvania Fire 
Insurance Company; and also that the 
contract between the ‘Union’ and Un- 
derwriters’ Securities Corporation has 
been cancelled and the ‘Union’ complete- 
ly released from all liability, direct or 
contingent, thereunder. Thus both the 
‘Union’ and Underwriters’ Corporation 
have now an absolutely clean bill of 
health and the enormous San Francisco 
loss is entirely a matter of the past. 

“As many of our friends were of the 
opinion that this happy outcome would 
be an impossibility for the ‘Old Union,’ 
and that it would never completely pull 
through this San Francisco ordeal, and, 
as to some of them there have been ele- 
ments in the settlement which have not 
been clear, we believe it will be of in- 
terest to set forth the facts from the be- 
ginning. 

“it will be recalled that all of the San 
Francisco losses of the ‘Union’ were on 
re-ijnsurance of the Pennsylvania Fire 
Insurance Company; furthermore, 4 per 
cent. of the ‘Union’ stock was owned by 
a holding company known as the Un- 
derwriters’ Securities Corporation. The 
‘Union’ was therefore in the unique 
position of having only one creditor for 
these losses, and practically only one 
stockholder. 

“To save the ‘Union’ from being 
wiped out of existence by these losses 
(which would have happened), the one 
creditor and the one large stockholder 
were brought together. The stockholder 
(Underwriter’ Securities Corporation) 
assumed the entire liability for these 
losses and the creditor (the Pennsylva- 
nia Fire Insurance Company) accepted 
the Underwriters’ Corporation’s respon- 
sibility therefor and gave the ‘Union’ a 
complete release, so that the ‘Union’ 
was thus enabled to go on in business. 

“To reimburse the Underwriters’ Cor- 
poration for assuming this liability, the 
‘Union’ éntered into a contract with it, 
by which it was agreed that before any 
dividends should be paid on the ‘Union’ 
stock, the Underwriters’ Corporation 
should be refunded its payments to the 
Pennsylvania Fire, with interest, ‘out of 
future net surplus earnings of the com- 
pany.’ . 

Losses Exceeded $500,000. 

“At the time of the disaster it was 
supposed that the total San Francisco 
losses of the ‘Union’ would not exceed 
$200,000 to $250,000, and $150,000 in 
cash was paid on account by the Under- 
writers’. Corporation to the Pennsylva- 
nia Fire, and the balance was made 
payable in two equal instalments on 

(Continued on page 9.) 
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Each year larger than any in the pre- 
vious history of the Company. 


Cemmenced Business 1858 


Signs of the Times 

The rapid increase in the new business 
of The Northwestern during the period 
of life insurance tuwestigation and 
thereafter shows that The Northwestern has 
never lost the confidence of the public and that 
it is easier than ever to write business for 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s 1908 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement 
and the new Premium Loan feature. 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 
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TEMPERING “SECTION gf,” 


HOLDS INDI VIDUAL CASES EXEMPT. 


New York Insurance Department Rules 
That Law Applies to Aggregate 
Expenses of Company. 


Superintendent Otto Kelsey of the 
New York Insurance Department has 
issued an important opinion relative to 
the application of Section of the 
New York Insurance Law which regu- 
lates the expense of securing life 
surance. 


97 
in- 


Acting upon advice of the Attorney- 
General’s department he holds that un- 
der a recent decision of the Court of 
Appeals the limitation imposed on life 
insurance companies as regards expen- 
ses incurred in securing new business 
applies to the aggregate 2xpenses in- 
curred during the year and does not 
affect an individual agent or policy. 

In other words the ratio of the total 
expenses during the year to the total 
business secured is the determining fac- 
tor by which a company must qualify. 

It will be recalled that companies 
contended for such a construction of 
the law, which of course would afford 
a le2way in handling various agencies 
according to their relative value to the 
company. They were not only defeated, 
but the Attorney-General also made a 
ruling to the effect that a general agent 
could not, of his own volition, pay an 
initial commission larger than that per 
mitted his company. This contention 
however, has been regarded as unten- 
able, should any one desire to make a 
test case of. it. 

Under the above ruling a company 
may, if it so desire, pay larger com- 
missions than the law allows in some 
agencies providing business is secured 
in other sections at a sufficiently lower 
figure to make a proper average. 

This ruling, together with the recent 
decision that Section 97 is not retro 
active, tempers somewhat its severity. 


WILL REINSTATE SECURITY LIFE. 


That Company Was Unjustly Treated 
Is Opinion of Commissioner Bell of 
Kentucky. 


According to The Insurance Field the 
Security Life of Chicago will shortly 
be relicensed to do business in Ken- 
tucky. Our contemporary says: 

“Commissioner Bell of Kentucky has 
decided to take up the question of re- 
instating the Security Life of Chicago 
in that State. It will be recalled that 
the Kentucky commissioner recently re- 
voked the license of the company, 
which was charged with persistent re 
bating. The company contended at the 
time that Commissioner Bell had evi- 
dently acted as result of a misunder- 
standing and Commissioner Bell is now 
disposed to take this view of the case. 

“The Kentucky commissioner’s action 
was largely based on the operations of 
the Security Life through the Standard 
Trust Company of Nashville, but Pres- 
ident Estes of the Trust Company has 
made to Commissioner Bell what the 
latter considers a satisfactory state- 
ment of the circumstances and this, to- 
gether with an investigation made by 
the actuary of the Kentucky depart- 
ment, will result as stated in the read- 
mission of the company to the State.” 
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LOVE SUGGESTS NEW LAWS 


FOR REGULATION OF FRATERNALS. 








Texas Commissioner Would Insist On 
Minimum Rate—Favors Local Mu- 
tual Reserve Companies. 





In his annual report on fraternal in- 
surance, Thomas B. Love, insurance 
commissioner for Texas calls attention 
io the inadequacy of the present laws 
governing this class of insurance. He 
recommends the enactment of a law 
compelling new organizations to have 
at least 200 members before certificates 
are issued, also that the rates charged 
shall not be less than those provided by 
the National Fraternal Congress. 

He holds that the present plan of fra- 
ternal insurance is “well-nigh indispen- 
sable in our economy” and hence the 
need for better protection. 

While expressing the belief that pres- 
ent “purely local ‘neighbors’ aid socie- 
ties,’ and ‘burial associations’ * * * 
are certain to disappoint the expecta- 
tion of their members and cannot long 
survive,” he does not favor restricting 
them or subjecting them to the regular 
requirements, rather limiting their 
scope of operation. 

He strongly recommends the enact- 
ment of a law making possible the or- 
ganization of local legal reserve life 
companies which shall not be required 
to maintain a lodge system with ritual- 
istic form of work. We cull from his 
report as follows: 

National Fraternal Congress Rates. 

I thoroughiy appreciate the mission of 
fraternal beneficiary insurance, but it 
should be regulated and controlled by 
law designed to protect its patrons and 
their beneficiaries against misrepresen- 
tation, fraud and unsafe management, 
and the present laws of Texas govern- 
ing such associations are entirely inad- 
equate for those purposes and may in- 
deed easily be used by designing per- 
sons as a cloak for fraud. 

While I do not favor disturbing any 
of the fraternal beneficiary associations 
now doing business in this State so long 
as they are honestly and safely conduct- 
ed in accordance with their existing 
plans, I strongly recommend the enact- 
ment of such legislation as will require 
that all fraternal beneficiary associa- 
tions hereafter admitted to the State 
and all hereafter organized under the 
laws of this State shall have at least 200 
members before beginning to issue ben- 
efit certificates, and shall collect rates 
for death benefits which shall not be 
lower than those required by what is 
known as the National Fraternal Con- 
gress table mortality, with interest at 4 
per cent. per annum. 

It should also be made a criminal of- 
fense, under heavy penalties, for the 
Officers of any such organization to use or 
permit the use of any portion of its bene- 
fit funds for expenses of any purpose 
other than the payment of benefits or to 
invest any portion of its benefit funds 
otherwise than in a prescribed class of 
unquestionably safe securities. The 
fraternal beneficiary associations are 
the life insurance companies of the 
poorer and middle classes. They are 
well-nigh indispensable in our economy, 
and no phase of the life insurance sub- 
ject is more important than that of 
eliminating from the State all organiza- 
tions of this class which are being dis- 
honestly, unsafely or recklessly con- 
ducted and absolutely requiring that all 
such organizations allowed to continue 
business shall be builded and conducted 
upon sound, safe and honest lines. 

Peculiar Recommendation. 

The present fraternal beneficiary law 
applies to purely local “neighbors’ aid 
societies” and “burial associations” 
which collect the same premiums from 
all members of age and require no med- 
ical examination. While these organi- 


zations are certain in any event to dis- 
appoint the expectation of their mem- 
bers and cannot long survive, so long 
as they are restricted to one locality I 


do not favor prohibiting them or sub- 
jecting them to the requirements im- 
posed upon regular fraternal beneficia- 
ry associations and would recommend 
that the law limit their operations to 
one county or other limited territory 
and prohibit them from paying commis- 
sions or other compensation to soliciting 
agents and that they be exempted from 
all other legal requirements except that 
they be required to make annual reports 
to this department and should publish 
the same in the newspaper of the lo- 
cality where they operate. 

I also strongly recommend the enact- 
ment of a law making possible the or- 
ganization of local mutual legal reserve 
life insurance companies, which shall 
not be required to maintain a lodge sys- 
tem with ritualistic form of work, as an 
additional and alternative facility to the 
fraternal beneficiary association for fur- 
nishing insurance protection at the low- 
est possible cost. These companies 
should be hedged about by the strictest 
safeguards; they should be permitted to 
issue none but ordinary life or twenty- 
payment policies; should not be allowed 
to begin business until they have pro- 
cured bona fide applications from at 
least 200 persons for at least $1,000 of 
insurance, the first years’ premiums on 
which has been paid in full; should be 
permitted to invest their reserves only 
in mortgages on improved real estate, 
worth double the amount loaned, or mu- 
nicipal bonds; should be required to 
maintain reserves based on the Ameri- 
can experience table of mortality with in- 
terest at 31%4 per cent. using the full pre- 
liminary term method of valuation, and 
it should be made a felony for their offi- 
cers to use more than the expense load- 
ing in the premiums for expenses or to 
invest the reserves otherwise than in 
the securities prescribed by law. Such 
companies should be permitted to issue 
only annual dividend policies and should 
be strictly required to distribute their 
surplus over and above a limited safety 
fund annually among their policyholders 
on an equitable basis of distribution 
which should be prescribed in the law. 





New Michigan Company. 





Articles of incorporation have been 
filed for the Grand Rapids Life Insur- 
ance Company of Grand Rapids, Mich., 
the authorized capital stock being $300,- 
000. 

With Northwestern National Life. 








W. A. Burch, for several months con- 
nected with the Pick agency of the Mu- 
tual Berefit Life at Chicago. has be- 
come Illinois manager for the North- 
western National Life of Minneapolis, 
succeeding L. C. Davis. Mr. Burch will 
make his headquarters in the First 
National Bank building, Chicago. 


RESCISSION OF LIFE POLICY. 





Court Touches Upon Question in Case 
of Gustave H. Mincho Against Bank- 
ers Life. 





Within a year after the Bankers Life, 
of New York, had issued a policy to 
Gustave Mincho, it declared the con- 
tract cancelled and repudiated all liabil- 
ity thereunder upon the alleged ground 
that the assured in his application had 
“falsely and fraudulently represented 
and warrented that he had never made 
application for life insurance on which 
a policy was not issued or on which a 
policy was issued on a different plan 
from the one for which he applied, 
whereas he had repeatedly applied for 
and been declined insurance in other 
companies; that the policy contained 
an express provision that the state- 
ments made in the application were 
warranted by the application to. be 
true,” and that taking advantage of 
that proviso cancellation had been ef- 
fected. 

The annual premium under Mr. Min- 
cho’s policy was $1,397.20, of which sum 
the company sought to retain $1,323, as 
damages, offering to refund $74.20. Mr. 
Mincho objected to the arrangement 
and sued to have his policy restored to 
its original status, and be declared in 
full force and effect. 

The Court in its decision maintained: 

“The majority of this court on the 
former appeal (124 App. Div., 578) ex- 
pressed the view, which was doubtless 
obiter, that if the defendant actually 
sustained provable damages in conse- 
cuence of the plxintiff’s fraud in in- 
ducing it to issue the policy, it was en- 
titled to offset those damages against 
the premium received and could in 
these circumstances, effectually re- 
scind the contract as against a suit in 
equity without restoring the premium 
in toto. We now authoritatively affirm 
those views. If it was not obliged to 
return the entire premium, then the 
fact that it does not show that the dam- 
ages do not equal the premium should 
not render its attempted cancellation 
abortive, for it may well be that the 
nature of the damages is such that it 
cannot be said it should not be preju- 
diced for having left the amount to the 
decision of the court.” 





HARTFORD LIFE’S NEW POLICIES. 





Schedule of Rates and Surrender Values 
—Features of Guaranteed Addition 
Contracts. 





The Hartford Life has issued a new 
line of contracts together with a new 
book of rates) and values, the latter be- 
ing for the full reserve, which go into 
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effect January ist. A scheduie of the 
new rates on the whole life, twenty pay- 
ment life and twenty year endowment 
plans, is as follows: 


Age Life 20 P. L. 20 Y. End. 
- eres $18.53 $26.98 $47.65 
ree 18.90 27.41 47.73 
ee 19.29 27.85 47.81 
aa 19.70 28.29 47.89 
(Ce 20.12 28.75 47.98 
eee 20.58 29.25 48.07 
- ere 21.06 29.76 48.17 
ere 21.55 30.28 48.27 
a 22.08 30-83 48.3 
err 22.63 31.40 48.51 
30 23.22 32.00 48.65 
3 23.83 32.61 48.80 
32 24.48 33.25 48.96 
eerie 25.16 33.92 49.14 
4 25.89 34.63 49.34 
BO suse 26.66 35.37 49 .56 
ree 27.47 36.13 49.80 
eee 28.33 36.94 50.06 
_ eer 29.24 37.79 50.36 
we secee 30.20 38.67 50.69 
ae 31.23 39.61 51.07 
41 32.3 40.58 51.47 
42 33.48 41.62. 51.9% 
warrer 34.71 42.71 52.45 
OO saawn 36.02 43.86 53.01 
We rex 37.41 45.07 53.65 
eee 38.90 46.37 54.35 
Oe aw rs 40.49 47.7 55.14 
ae 42.18 49.19 56.61 
ee 3.99 50.74 57.00 
ae ee 45.91 52.38 58.07 
ee 47.95 54.11 59.25 
. ee 50.13 55.98 60.57 
Gh <scos Se.d7 57.97 62.03 
_ ae 54.96 60.08 63 .63 
. See 57.61 62.35 65.49 
_ Seer 60.45 64.79 
a - ob asec 63.48 67.40 
ee 66.73 70.21 
| De 70.20 73.23 
OO aise 73.91 76.47 


Ordinary Life Values. 

We give herewith the cash or loan, 
paid up and extended insurance values 
contained in an ordinary life policy, age 
or 3 22 ¢e 
35, premium $26.66. 


End of Cash Paid Ex. Ins. 
Year. or Loan. up. Yr. Mo. 
Oe was wae $24 $60 i. os 
eee 38 94 3 8 
ee ee 51 124 5 0 
en eee 65 155 6 6 
DP tice tle 79 184 2 2 
ee 94 215 9 1 
DP esa 109 244 10 «2 
ee pyre 125 274 11 2 
Be Seusroun 141 302 12 0 
. ase 158 33 = -s 
aaa 174 357 3°: 3 
BM cerwele eae 192 385 3.69 
Se wea wore 209 410 14 1 
1¢ 227 436 14 4 
re es 246 463 14 7 
- Ae 264 486 144 #9 
Be sinc see 510 14 10 
ee 307 533 14 10 
: eee 302 533 14 19 


Guaranteed Addition Policies. 

The Hartford Life recently issued a 
new line of policies, providing for guar- 
anteed additions. These policies are is- 
sued in two forms, ordinary life and 20 
payment life. 

Under the ordinary life, on the basis 
of $1,000, the amount of insurance dur- 
ing the first year is the principal sum, 
$1,000; during the second vear, $1,015; 
during the third year, $1,030, ete., the 
amount of insurance increasing $15 per 
year during the entire continuance of 
the policy. 

Under the 20 Payment Life, on the 
same basis, the amount of insurance 
during the first year is likewise the prin- 
cipal sum, $1,000; during second year, 
$1,018; during the third year, $1,036, 
ete., the amount of insurance increas- 
ing $18 per year, reaching $1,342 during 
the 20th year. Thereafter no further 
premiums are payable and the amount 
of insurance remains paid-up for $1,342. 

Extended insurance is not embodied 
in this plan after the 15th vear, the 
amount of automatic paid-up insurance 
during this period being greater than 
the principal sum. 
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TRAPPED A CONSPIRATOR. 





Bankers Life of Des Moines Secures 
Capture of Policyholder Alleged 
To Have Been Drowned. 





The Bankers Life of Des Moines is 
said to have unearthed the plot of 


Henry Agar, of Princeton, Ind., to 
work different companies in which he 
was insured, for $27,000, says The 


West2rn Underwriter. Agar was sup- 
posed to have been drowned in Jar- 
uary, 1907, but was arrested last week 
at Harlingen, Texas. He will be 
brought back to Indiana and prosecuted 
to the fullest extent of the law. 

Agar had three policies in the Bank- 
ers Life for $2,000 each and he took 
out the third on2 about two and a half 
years ago. He was the manager of a 
string of grain elevators and prominent 
in society at Princeton. On January 23, 
1907, he left home with some repairs 
for a boat with which he was trans- 
porting grain on the Wabash river for 
the Princeton Elevator Company. He 
accompanied the boat six miles up the 
river and it is claimed that he purposely 
delayed his return until night-fall. 

Soon after the boat started on its 
back trip, Captain Harrington of the 
boat saw Agar walk to the forward 
barge. Later he saw a man, supposed 
to be Agar, stumble over a bag of grain 
and fall into the water with a cry for 
help. A hat was all that was found. 
Agar was supposed to have been dead 
and the minister of the Presbyterian 
church preached a funeral sermon. 

Agar was treasurer of the grain com- 
pany and after his supposed death his 
accounts were found to be short several 
thousand doliars. Suit for the insur 
ance was begun. Captain Harrington 
was the only important witness, he be- 
ing the only one who saw Agar fall. 
The captain admitted that since Agar’s 
death he had received a check for $100 
from Fred Williams at Houston. H=2 
did not know who Fred Williams was 
or why he sent the check. The nature 
of Agar’s financial transactions and the 
sending of the check to the boat cap- 
tain made the officers of the Bankers 
Life suspicious and they resisted the 
suit. The company had but little de- 
fense in the district court, but gained 
time by appealing to the supreme court, 
where the case is now pending. 

The death claim was so convinciag 
that two companies which had insured 
Agar made settlement. The Bankers 
Life seat circulars with Agar’s picture 
all over the country in an attempt to 
locate him and Tuesday of last week 
he was captured forty miles from the 
Mexican border. The decision of the 
lower court will be set aside with the 
proof that Agar is alive. 

This is one of the largest life insur 
ance frauds ever discovered in the Mid- 
dle West and the officers of the Bank 
ers Life are receiving congratulations 
from other companies. 





TO WAGE WAR ON SIDE-LINERS. 





Oklahoma Commissioner Opposed to 
“Boosters” and “Local Helpers”— 


Must Secure Licenses. 





Insurance Commissioner McComb of 
Oklahoma is after another scalp for his 
belt. This time it is the part-timer, 
booster, helper, ete., of the life insur- 
ance business who is attracting his at- 
tention. He says: 

“Many of the general agents and 
managers have ‘boosters,’ and ‘local 
helpers’ in the capacity of agents writ- 
ing applications. This class do not ap- 
pear to be licenced by this department, 
and I propose to either force the gen- 
eral agents and managers to apply for 
a license for these sub-agents or cut 
them out entirely. The giving of tacit 
permission to every Tom, Dick and 
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Harry to write applications for insur- 
ance is wrong. The business should be 
confined strictly to competent men and 
indiscriminate parceling out of rate 
books and applications to men who are 
not conversant with insurance and who 
only write an occasional application on 
a friend, is radically wrong. 

I like to see a company with a strong, 
healthy field force, but I do know from 
personal experience that the writing of 
insurance, no matter in what form, 
should be confined to men who have ex- 
perience and who follow the insurance 
business as a profession. 

“To stop the present practice I shall 
ask every company to make affidavit 
to this department of the name of every 
person who submitted an application for 
insurance to the company since Janu- 
ary, 1908, and if I find that the compa- 
nies have been accepting business from 
unlicensed agents, I shall not only exact 
a license in each case, but will take 
the matter up with such companies, 
with a view of avoiding a repetition of 
the existing practice.” 





General Agent in Georgia. 





Following the retirement of Thomas 
FE. Lumpkin from the life insurance busi- 
ness, Major R. J. Guinn, of Atlanta, has 
been given the Georgia general agency 
of the New England Mutual Life. For 
the past ten years Major Guinn has 
been identified with the Northwestern 
Mutual Life, serving as its Atlanta dis- 
trict agent since 1906. He is a large 
producer of persona) business, and, 
moreover, has been successful in at- 
tracting good writers to his staff. 


OPTIMISTIC AS TO FUTURE. 





Business Men Give Assurances to Syra- 
cuse Life Underwriters at Interest- 
ing Meeting. 





The Life Underwriters Association of 
Syracuse, 'N. Y., was honored at its re 
cent meeting with the presence of 
Mayor James C. Haynes, of Minneapo- 
lis, Minn., who addressed the gathering. 
His remarks were spiced with optimis- 
tic predictions. Conditions in the West 
and Northwest, he said, warrant the be- 
lief that the country has safely passed 
the financial flurry which prevailed for 
some time, and give assurance of fu- 
ture prosperity. 

Anthony Lamb, cashier of the Com- 
mercial National Bank of Syracuse, 
spoke on “Business Conditions and Pros- 
pects.” Mr. Lamb predicted prosperity 
ahead and a return to confidence in 
the minds of the people and of the busi- 
ness and corporate interests of the coun- 
try. He said there is a change in sen- 
timent which is bringing about a busi- 
ness revival. 

The newly elected president of the 
association, Charles T. Brockway, pre- 
sided as toastmaster. 





The application of Lemuel G. Burr to 
prohibit State Superintendent of Insur- 
ance Kelsey of this State from cancel- 
ling his license as an insurance agent 
pending the outcome of an investiga- 
tion into the charge of alleged rebating, 
has been denied by the court. As a 
representative of the Northwestern Mu- 
tual Life, Burr had been accused by the 
New York Life of violating the anti- 
rebate law of the Siate. 
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New York Life Fears Violation of Sec- 
tion 96 Limiting Business to $150,- 
0C9,000 in One Year. 





For the first time in the history of 
life insurance, a company has been com- 
pelled to notify its field men to cease 
writing new business for fear of vio- 
lating the law. This unique precedent 
was established on Thursday of last 
week when the New York Life through 
Darwin P. Kingsley, president, issued 
the following statement: 

“The New York Life Insurance Com- 
pany has to-day refused to write any 
more policies the insurance under 
which can be consummated during the 
year 1908. 

“The company has already in the 
year 1908 received the first year’s pre- 
miums on so large an amount of insur- 
ance, and has in addition so much in- 
surance outstanding in the hands of 
agents all over the world, as to make 
this step necessary in order to be cer- 
tain not to exceed in the year 1908 the 
limitations of new business prescribed 
by section 96 of the insurance law.” 

The section referred to in President 
Kingsley’s statement limits the amount 
of new business whieh a life insurance 
company in the rating of the New York 
Life may accept to $150,000,000 during 
any one year. 

As a_ result, approximately 3,500 
agents throughout the United States are 
thrown out of employment for a brief 
time. The loss in business to the com- 
pany will be close to $1,000,000 a day 
for the five remaining business days of 
the year, or a total of $6,000,000. 





RETIRES FROM ACTIVE SERVICE. 





General Manager of Prussian Life to 
Seek Rest After Forty Years Hard 





Effort. 
Mr. Heyl, general manager of the 
Prussian Life Insurance Company of 


Berlin, Germany, which is doing a life 
reinsurance ‘business tin the United 
States, will retire from active commer- 
cial life at the end of this year. He has 
conducted the business of the “Prus- 
sian” at its home office for forty-three 
years, and his election as a member of 
the Board of Directors will be presented 
at the next general meeting. Accord- 
ing to recent nominations by the Board 
Mr. Heyl will be succeeded by Dr. 
Hagar, who, up to the present time, has 
been a member of the Imperial Super- 
vising Office of Germany, and Mr. Stel- 
zer, who has been Chief of the Organi- 
zation Department of the “Life Insur- 
ance Company Friederich Wilhelm” of 
Berlin. 


Field Changes of The Travelers. 





The following are recent appoint- 
ments aud promotions in the ficld force 
of the Travelers: 

J. H. Reid assigned to Albany Branch; 
C. R. Godsey assigned to Des Moines 
Branch: B. M. Dekker assigned to Grand 
Rapids Branch; A. G. Green assigne1 to 
Rochester Branch; Special Agent H. S. 
Young has been transferred from the 
AYbany Branch district to the Reading 
district: Special Agent R. W. Cook has 
been transferred from the Reading 
Branch district to the Pittsburg district. 





The Southern States Life of Atlanta 
enjoys an excellent renutation and is 
looked upon as one of the well-conduct- 
ed young life insurance companies. It’s 
president, Wilmer L. Moore, has had 
but a limited experience in the business 
with which he is now identified. but he 
is an executive of no mean ability. He 
made a good impression at the recent 
conference on Taxation held in New 
York and to him belongs the credit of 
suggesting a solution whereby the prob- 
lem could be best handled. Under the 
plan adopted, complete co-operation may 
be obtained, which ‘is the chief essen- 
tial. 
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4 Industrial Insurance by Private Corporations.“ 





By Haley Fiske, Vice-President of the Metropolitan Life Insurance Company. 


I am asked to speak on the subject ot 
industrial insurance by private corpora- 
tions. As briefly as I can, I will tell 
you what the system is, and what it may 
be expected to become. 

Industrial insurance is a system of 
‘yveekly payment insurance where there 
s nothing for the insured to do in the 
way of looking after his insurance, that 
is, the payment of the dues, the collec- 
tion, everything is done for him. The 
agent takes his application at his house, 
@elivers the policy at his house 
collects the premiums at his house, 
tukes the proof of death at the house, 
pays the claim at the house. It tis adapt- 
ed, therefore, to the necessities of the 
working man who cannot afford to give 
the necessary attention to paying the 
dues, and who obviously cannot pay by 
check. That system has heer so suc- 
cessful, that there are today, nearly 
twenty millions of policies in force in 
this country. 

I am more familiar with the figures 
in my own company and therefore I will, 
in future figures, confine them simply to 
the Metropolitan Life; and if you want 
to know the general figures, it will be 
pretty nearly accurate for you to double 
cur figures to know what he figures of 
all the companies combined, are, and 
there are seventeen or twenty of them. 

Elements of Increased Cost. 

The system is one which is necessar- 
ily expensive; it is one by which, as I 
have said, everything is done for the 
man. It is based on scientific princi- 
ples, the same as other insurance, and 
its expensiveness is caused, not only 
from the facts, as I have stated, that 
the policyholder is served by an agent, 
but also by the fact that the mortality 
among the insured ts much higher. In 
level premium insurance, the premium 
is based upon what is known as net 
premium—namely, the premium requir- 
ed to pay the death losses according 1o 


an assumed table of mortality, plus a 
loading for expenses. The sum is called 
the gross premiums. 

Now, our net premiums, to start with, 
are necessarily very much higher than 
the net premiums of other insurance. It 


was about two hundred per cent. for 
many ages of the other tables. It is 
row running somewhat less, but there 
are instances where it is one hundred 
and fifty-five per cent. Hers is the first 
element of increased cost. 

The second element of increased cost 
is this necesity, so far as the practical 
side of insurance is concerned, of our 
calling on the insured for premiums 
weekly, and for the payment of death 
claims. We seem to have met a want. 
We are in business from the Atlantic 
to the Pacific, and we have nine millions 
of policies in force. 

Disposing of a Fallacy. 

In its early stages, it was quite uncer 
tain whether the system would succeed 
at all. The death claims were very 
high, caused by the fact that the insur- 
ed, perhaps, in those days, fifteen years 
ago, was not so well cared for as now, 
and the expense was very high in es- 
tablishing the business, and the early 
years showed a very much lower amount 
of benefits paid for the given premium, 
than they show now. The business has 
been one of very great progression in 
the lines of economy. The Metropolitan 
Life has, within the last five or six 
years, steadily reduced its expense ac- 
count, so that the savings to-day, as com- 
pared with five year ago, amount to 
three and one-half millions of dollars on 
our premium income. 

A good deal] is said, I think, !n discus- 
sing industrial insurance, about the ap- 
parent wealth of the company. Peoplu 
will look at our marble building on 23ré 
Street and that tower, which I hope you 
will agree with me is a noble specimen 
of architecture, and they say, look at the 


*Address delivered at meeting of National 
Civie Federation held at Hotel Astor Decem- 
ber 15th. 


profits of industrial insurance. It is 
nothing of the kind. You cannot insure 
nine millions of people and have in force 
one billion and a half of insurance, as 
we have, without having assets to meer 
it. The building is an asset of the 
Metropolitan Life, and when completed, 
it will pay four per cent. on its cost. It 
is not a profit, it does not belong to any- 
body in the world, except to the indus- 
trial policyholders who built it, and it 
will pay them a fair return on the in- 
vestment. 

Returns to Stockholders Limited. 

The industrial insurance business was 
taken by imitation from the system 
started in England about fifty years 
ago. There it is a strictly commercial 
enterprise. The profits there are given 
to the stockholders; they are extremely 
jarge, amounting, in the case of one 
company, it is said, to five thousand 
per cent. per annum on the original in- 
vestment. Nobody particularly objects 
to it over there. Nobody in this coun- 
try would attempt to make such a 
profit out of anybody, at least connected 
with the workingmen. Early, there- 
fore, in the eareer of the Metropolitan, 
it set itself a limit, and had that limit 
fixed by an act of the legislature, that 
no payment to stockholders shall be 
in excess of one hundred and forty 
thousand dollars a year, which is seven 
per cent. on the capital, which is four 
per cent. on the investment of capital 
of those who have bought stock later; 
which is 28 per cent. on the original 
capital. But the original capital was 
only one-half million dollars; it went 
out of sight; there was a prospect of 
its all becoming lost unless we could 
do something for the stockholders to 
get them to pay more, to induce them 
to pay in more money. The proposi- 
tion to capitalize the surplus up to two 
milltons of dollars was made to them, 
and the question whether that was 
right or wrong came up before Grover 
Cleveland, the then governor of the 
state, and he ruled that that was not 
an excessive amount to pay over to the 
men who run the risk and put their 
money in there; and he signed the 
amendment to the charter. 
How Stock Dividends and Salaries Are 

Paid. 
Now when anyone tells you they get 


twenty-eight per cent., don’t forget that 
whatever it is, it is only one hundred 
and forty thousand dollars; it canno~ 
be over that. Now what is one hun- 
dred and forty thousand dollars per 
annum on sixty millions of annual 
premium income? It is not too much 
money for managing a business like 
that. Well, if it is, the answer is pat, 
that the one hundred and forty thousand 
dollars is not taken out of the profits 
of doing industrial business. Every 
cent of it is earned by the stockholders, 
out of their investments. The interest 
earned upon the reserve above, the in- 
terest by statute required, and the in- 
terest earned on the capital and sur- 
plus much more than pay, not only the 
dividends to stockholders, but the offi- 
cers’ salaries, so that not any dividends 
to stockholders, and any salaries to 
officers are paid out of the profits of the 
business. Nor has there been for many 
years any part of it added to the surplus 
out of profits. If you will take the last 
ten years of the Metropolitan Life, the 
total additions to surplus amount to 
less than the earnings from interest 
above the statutory amount and the 
earnings from interest on the capi- 
tal and surplus which belong to the 
stockholders in the last event. So that 
the profits of the business have not 
contributed either to the stockholders, 
the officers, or the surplus of the com- 
pany. Now, what is done with them? 
They have been returned to the in- 
dustrial policyholders, who paid ia their 
money. 


Voluntary Dividends to Policyholders. 


The system was early adopted by 
the Metropolitan of finding out the 
most equitable manner of giving back 
earnings or the profits of the business, 
to the ones who paid it to them. I 
the course of these years, we have paid 
back fifteen millions of dollars to the 
policyholders, and their policies did not 
promise it. The act cannot be said to 
be gratuity, it is an act of justice, it is 
a reduction of premiums. It is the 
only way in this business, that we 
could reduce the premiums. To reduce 
the premiums at the outset is to invite 
bankruptcy. You do not know what 
your experience is going to be. First 
you have got to figure to do your busi- 
ness on a safe plan, and then figure how 
to give the profits when they begin to 
accrue, to those who gave them to you. 
As the only equitable means, we have 
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given them back to the policyholders 
in various ways; first, by increasing 
the amounts of policies according to 
the time they have been in force. For 
instance, a whole life policy has been 
in force five years, we have added five 
per cent. to the death claim, or if it 
has been in force ten years, we add 
ten per cent. to the policy; the same 
progression holis good on up to 25 
years, when the additions to the claim 
are twenty-five per cent. of the policy. 
Then profits have been distributed in 
other ways. After a policy has been 
running for a certain number of years, 
the insured has arrived at the age of 


seventy-five years, we give him a free « 


policy; we say to a man who has ar- 
rived at the age of seventy-five years, 
we will not accept any further payment 
from you. The distribution has also 
taken another form, and that is, by 
direct reduction of the premium, so 
that the policyholders pay on a whole 
life policy, eight per cent. less premi- 
ums than his policy calls for. This can 
be done by either way, crediting it on 
his premium receipt book or paying it 
to him in cash. It is at the option of 
the policyholder. 


Remarkable Reduction in Cost. 

There was one further thing, that ten 
years ago occurred to us as the right 
thing for us to do. Necessarily, as Mr. 
Brandeis has pointed out—although I 
ao not agree as to the accuracy of his 
figures—necessarily, the cost of this in- 
surance for the risks on this line of in- 
surance, are greater than the old line 
insurance. But let us suppose that here 
is a workman who can €afford to take a 
small amount of insurance, and pays, 
rot _weekly premiums, but quarterly, 
semi-annually or perhaps annual pay- 
ments, what can we do for him? Well, 
we tried an experiment. We tceok that 
same basis of mortality, the industrial 
table of mortality which we ourselves 
got from our experience of some twelve 
millions of lives and we loaded it just 
the same ag our ordinary life policies, 
perhaps on one or two plans two and 
cne-half per cent. more, but a trifling 
matter, than the loading on which we 
issued policies for one million dollars, 
and constructed tables. lo-day there 
are in force $192,000,000 on this form of 
insurance in our company alone. The 
plan has been wonderfully successful in 
reducing the cost of insurance. When 
we issued these policies, we did not 
want to make any money, and we agreed 
to keep all our profits in a fund, and we 
have paid it back in dividends to the 
policyholders. The result has been that 
we have paid extraordinary dividends 
and that it is a fact that on some forms 
of this insurance, the working man who 
took out five hundred dollars worth of 
insurance, has been paying less than the 
man who has taken out fifty thousand 
dollars worth of insurance under the old 
line insurance plan. In other words, the 
dividends have been so large as to re- 
duce considerably the cost helow that 
paid by other kind of insured people. 


Meeting Legislative Restrictions. 

Then along camé ‘the legislation under 
ithe recommendations of the Armstrong 
Investigation, by which they forbid a 
company to engage in participating and 
non-participating insurance at the same 
time. It was necessary, therefore, for us 
to abolish that participating branch of 
the Intermediate, and we constructed a 
new table entirely, to make it non-par- 
ticipating. That new table we were 
able to construct upon a new table of 
mortality, because we had ten years of 
experience of the Intermediate and we 
knew from those ten years, what the 
mortality was likely to be. We adopted 
this new table of premiums, and they 
were of course less than beforc, but we 
could not promise dividends. This was 
done now two years ago, and we find 
that at this time we are beginning to 
find a surplus growing, accumulating cn 
our books, in favor of these non-partici- 
pating polices, and I think the prospects 
are very strong that within a very few 
years we shall have to credit back 











fo) 


-_ fo 


a a om ree eet oe ml Ole et OE Oe OO me et 























THE EASTERN UNDERWRITER. 





dividends on these intermediate policies, 

although we did not promise to do it. 

Cheaper Than Massachusetts Savings 
Bank Plan. 

And now I may say in passing, thar 
as compared with the savings bank plan 
of Massachusetts, the premiums on 
these intermediate policies are lower 
than those called for by the savings 
banks plan. So that if anybody wants a 
five hundred dollar policy on the cheap 
est line of insurance in the world, and 
pay quarterly premiums to the Metro- 
politan, we will be only too pleased to 
serve him, for we can give him the 
cheapest insurance in the world. I have 
not a word of criticism at all for the 
savings banks plan. It is a plan by 
which the people are to be asked to in- 
sure their lives for a small amount, 
through such agencies as Mr. Brandeis 
Gescribed. We did not oppose the pas- 
sage of the bill, and we do not oppose 
the progress of the insurance. It is all 
an educational matter and what benefits 
them will benefit us. We are not afraid 
of the competition, and on the other 
hand, we have nothing but sympathy 
with those who desire to get cheap in- 
surance into the hands of the workirg- 
man. If they can get a plan that is bet- 
ter than ours, why, they are welcome to 
get it, and we are willing to have work- 
ing people get insurance cheaper than 
they are now having it, if they can. For 
now, gentlemen, just look at it for a ino 
ment, and tell me what interest on earth 
the Metropolitan Life has, that is not 
the interest of the workingman’s. We 
cannot take any profits, we have shown 
them that; we have nothng in the world 
at heart, but their interests. And I ask 
you now, whether being human beings, 
as insurance men are, and having a 
constituency of nine millions of people 
spread over from the Atlantic to the 
Pacific, an organization of the working 
people, having that for a constituency, 
and being ‘interested in representing 
them, in the larger semse—I ask you 
whéther there would not enter into the 
heart of any man a desire to do the 
very best that can be done by those 
people. 

Favor Cheapest Insurance Possible. 

The working people of ths country are 
ours, they are ours because they have 
given themselves to us, so far as their 
insurance business goes, and we are 
very glad, and we feel a responsibility 
to them. So great is that responsibility, 
that our watchfulness is daily and bour- 
ly to cut those expenses down; we have 
succeeded to an extent that has never 
been seen in the history of the worla 
before, in industrial insurance; no in 
dustrial insurance has ever approached 
the ratio of expenses that we are having 
to-day. We said to our agents, “if you 
can place one thousand dollars of Inier- 
mediate insurance, on an annual pre 
mium in place of the industrial policy, 
you can lapse his Industrial policy, and 
you won’t be charged for it in your ac- 
counts.” We have encouraged the 
agent, in other words, to have a work- 
ingman give up his Industrial policy for 
Intermediate; we have gone so far even 
as to pay surrender values on Industrial 
policies, and use these surrender values 
as premiums on the Intermediate poli- 
cies, in order to get into the hands of 
the workingman the cheapest insurance 
he can have. 

Policy Contracts Liberalized. 

Now, one more thing about these in 
dustrial policies, and I have done, and 
that is, we have granted paid-up insur 
ance, formerly, after five years, now, 
after three years. We have also made 
loans on these policies. We loan cash 
on them up to the amount of reserve, 
after five years, and for one purpose, 
we loan on them after two years, up to 
the amount of the reserve, namely, for 
the purpose of enabling them to con- 
tinue the insurance; in other words, if 
one lapses his policy and wants to come 
back, we loan him the money on the 
face of the old policy, to pay the pre 
mium on the new one. 

That leads me to say one word on 


the subject of lapses, for I know per- 
feetly well that if I do not say it, some- 
body will say that “that is a question 
he was afraid of.” There is more mis- 
apprehension on that subject, I think, 
than there is connected with any other 
branch of life insurance, and I have 
no doubt it has been said that that 
tower on Madison Square was built out 
of lapses. Let me tell you the facts 
about this subject. The losses in the 
year—not the gains—the losses in a 
year to the Metropolitan Life, on lapses, 
amouxts to three-quarters of a million 
of dollars. There is not anybody that 
makes on lapses, and there is nobody 
that loses on lapses like the companies. 
The policyholder who is supposed to be 
the victim when lapse occurs is the 
gainer, he is the gainer, because after 
he lapses his insurance, his insurance 
goes on for a whole month, and if, 
having lapsed his policy, he dies during 
that month after that, we pay the claim. 
There is everything for him to gain, 
through a lapse, and nothing for the 
company. A striking illustration of 
this was shown when in a Massachu- 
setts legislature, one time, fifteen poli- 
cies were brought to the committee, 
and it was said “see here, this poor 
woman has fifteen policies, and has 
lapsed them, and the company has made 
money with them.” As a matter of fact, 
however, these policies were also issued 
within a year; she took out one set of 
five and made one payment on it for 
one week, and then had five weeks 
of insurance under the lapsing clause; 
and then took out another set, and 30 
on, so that really she had a whole year’s 
insurance for nearly nothing. I tell you, 
ladies and gentlemen, when it comes 
to real bargaining, you cannot beat a 
working man. 
Facts About Lapsing. 

What is the fact about lapsing? The 
fact about lapsing in industrial insur- 
ance is this: a man takes a policy and 
in the course of a year finding he can- 

(Continued on page 12.) 





PENN MUTUAL’S NEW _ RATES. 





Changes Effective January ist Give Full 
3 Per Cent. Reserve Values At 
End of Third Year. 





Beginning with January ist the Penn 
Mutual Life will issue policies provid- 
ing for the full three per cent. reserve 
cash or loan, paid-up and extended in- 
surance values at the end of the third 
policy year. The values given on an 
Ordinary Life policy, age 35, premium 
$26.35 are as follows: 


End of Cash Paid Ex. Ins. 
Year. or Loan. up. Yrs. Days. 
v. seaes $39.76 $90 4 183 
BD coves 53.77 119 6 7 
i. maw 68.16 148 7 182 
eee 82.94 177 8 326 
Doc eabuie 98.11 206 10 57 
w. ceuds 113.68 234 11 130 
- senwn 129.65 262 12 87 
ae webs s 146.01 289 13 21 
7 ee are 162.66 316 13 269 
See 179.87 343 14 108 
De eats 197.35 369 14 271 
ae. ween 215.16 395 15 33 
SB seaws 233.28 420 15 128 
eee 251.68 445 15 196 
ee 270.34 469 15 239 
Me wcnnn 289.22 492 15 259 
reer 308.22 515 15 261 
OO sinws 327.58 537 15 245 
Be waees 425.49 638 14 348 
OD. “skins 522.92 723 13 268 


Twenty Payment Life Values. 
The following are the values in a 20- 
payment life contract, age 35, premium 
$36.22: 


End of Cash Paid Ex. Ins. 
Year or Loan up. Yrs. Days. 
S vegas $68.20 $154 7 334 
© Kuss 92.4 205 10 212 
D swede 117.52 256 13 14 
©. wikis 143.40 306 15 75 
2 séceg ee 357 17 28 
ae 197.77 407 18 246 
Siw 226.31 457 2) 16 
ere 265.78 507 21 80 
11 ..... 286.24 657 22 93 


WANTED. 


IF YOU ARE AN ACTIVE AGGRES- 
SIVE LIFE INSURANCE SOLICITOR 
AND WANT TO WORK UPON A 8Y8- 
TEMATIC PLAN TO PRESENS THE 
NEWEST AND BEST PROPOSITION 
IN LIFE INSURANCE COME AND 
SEE ME. JAMES PERRY, MANAGER, 
PRUDENTIAL INSURANCE COM- 
PANY, 20 VESEY STREET, NEW 
YORK CITY. 


STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life insurance 
Agency Company’s stock is being of- 
fered to the public. it is a thoroughly 
established, dividend paying proposi- 
tion, and secured by the underlying 
guarantee of a large Trust Company. 
Salesmen will be furnished with an at- 
tractive and complete selling kit, and 
full line of letters of endorsement, and 
acknowledgements of receipt of divi- 
dends from stockholders, who are 
among the most substantial and well 
known business men—bankers, manu- 
facturers and educators—in the South. 
Liberal compensation to salesmen of 
ability. Address—Southern Profit, Care 
Eastern Underwriter, New York, N. Y. 














 scawh 317.68 606 23 64 
ae 350.16 655 24 8 
SE socte 383.70 704 24 307 
BB vceay 418.33 753 25 249 
| Zar 454.11 802 26 220 
AT sevice 491.07 852 27 247 
| eee 529.31 901 29 9 
| ees 568.89 950 31 25 
’ 699.92 1,000 paid up. 
Se ssway 666.72 nse 

Oe. Senge 723.34 a. 


In addition to making the above sub- 
stantial values a feature of its contracts, 
the sterling old Penn has reduced its 
rates, those for ordinary life, twenty 
payment life and twenty-year endow- 
meat policies being given herewith: 





Age. Ord. L. 20P.L. 20 Y. E. 
| eee $18.40 $28.25 $48.08 
ae 18.80 28.69 48.17 
: err 19.23 29.15 48.25 
19.67 29.63 48.35 
er 20.14 30.12 48.46 
ae ~wcwms 20.63 30.63 48.58 
Bl ssaee 21.15 31.16 48.69 
Be esens 21.69 31.71 48.83 
oe ceca 22.26 32.28 48.96 
OF wedie 22.85 32.87 49.12 
BE. ssnee 23.48 33.49 49.28 
oe tex 24.14 34.13 49.46 | 
OF -Seees 24.84 34.80 49.66 
 . ree 25.53 35.49 49.87 
eee 26.35 36.22 50.11 
ae 27.17 36.98 50.37 
ST sees 28.04 37.77 59.65 
Oe sess 28.95 38.50 50.98 | 
De sasen 29.92 39.47 51.32 
TP seswe 30.94 40.38 51.70 
sears 32.03 41.34 52.15 
a 33.28 42.35 52.63 
Ge sesss 34.40 43.41 53.16 
Be ween 35.70 44.54 53.75 
OE 37.08 45.73 54.41 
_. ae 38.55 46.99 55.14 
Ae 40.12 48.33 55.95 
Oe. Secon 41.78 49.75 56.86 
ee 43.56 51.26 57.86 
Oe “Asses 45.45 52.87 58.96 
C8  scaes 47.46 54.58 60.18 
. Bee 49.60 56.41 61.53 
Ee 51.89 58.36 63.02 
DO seeus 54.33 60.45 64.66 
ee 56.93 62.68 66.47 
DD, ¢ stew a 59.70 65.98 68.46 
Be Sc0cs 62.66 67.65 70.64 
ERLE 65.83 70.42 73.03 
eT 69.21 73.39 75.66 
OO isos 72.83 76.60 78.55 
cs ebese 76.70 80.06 secoef 

oveae 80.85 83.79 

Shees 85.29 87.82 covoe | 

eocse 90.04 92.82 oseoel 

ceeee 95.14 96.90 

eeece 100.66 102.01 

cose 106.46 197.53 

os00\e 112.73 113.52 . 


. | Annuity. 


UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 


OF PHILADELPHIA 
Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








STATE Mutual Life 
Assurance Company 


Worcester, Mase, 





incorporated 1844, 





Financial Statement, Jan. 1, 1908. 
RE. btedcrnstesscienee 845,723.08 
DEEN: aannasesthecesd 28,286,361.96 

STE “Saenaccece $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Me 
sachusetts, commends itself both to po ley- 
holder and agent. 

Fer circulars and rates address 
79 Milk Street, Bosten, Mass. 
DYER & FOSS, General Agents 
JOHN H. ROBINSON, General Agent 


EASTERN MASSACHUSETTS AGENCY, 
253 Broadway, New York 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loar and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments or as a 

Agents Wanted. 
Address the Gompany. 


, Indianapolis, ind. 





6 
WIDER SPHERE OF USEFULNESS 


HENRY MOIR WITH HOME LIFE. 








Ability of Popular Young Actuary 
Recognized—An Active Worker in 
His Profession. 





Henry Moir the capable and highly 
esteemed actuary of the Provident Sav- 
ings Life has been appointed Associate 
Actuary of Home Life Insurance Com- 
pany of this city, the duties of which 
position he will assume on January 2. 
W. A. Marshall, vice-president and actu- 
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care of, although at the : canal of the 
newly elected head of the Society he 
will retain a connection as consulting 
actuary and also continue as a director. 

Asked as a retiring officer what he 
thought as to the future of the Provi- 
dent Savings, Mr. Moir stated that in 
his opinion it is in better shape now 
than at any time during the past ten 
years. 

In selecting Mr. Moir for its actuarial 
department, the management of the 
Home Life displayed excellent Judg- 
ment. As regards ability, he is easily 
one of the foremost young men in the 
profession, while on the other hand his 








HENRY MOIR, 


Associate Actuary Home 
ary of the company has occupied Lhe 
post of actuary for about forty years. 

Mr. Moir was born in Scotland some 
37 years ago. In 1892 he became a Fel- 
low of the Faculty of Actuaries and 
in 1898 a Fellow of the Institute of Ac- 
tuaries of Great Britain and Jreland. 
Three years later, or in 1901, he came to 
this country to become actuary of the 
Provident Savings Life and in 1903 be 
came a Fellow of the Actuarial Society 
of America. 

It will thus be seen that Mr. Moir is 
well connected with actuarial Societies 
here and abroad. His membership, how- 
ever has not been a mere recording of 
name, for he has taken a prominent. part 
in actuarial affairs. That his ability is 
fully recognized is attested by the fact 
that he is a vice-president of the Ac- 
tuarial Society of America. 

Since the Provident Savings Life ccas- 
ed to write business Mr. Moir has re- 
ceived many flattering offers to associa- 
ate with other companies, one of the 
most recent being an offer of the presi- 
dency of a strong young western instl- 
tution, but all offers have been declined 
because of what he deemed his duty to- 
ward the Provident Savings Life. To no 
one is due more credit than he for the 
effective movement which prevented 
the Coyle crowd from gaining complete 
control of the affairs of the Society. 

With the election of Mr. Rittenhouse 
as "ade nt, Mr. Moir feels that the 
Provident Savings will be well taken 


Life Insurance ey - 
earnest, honest, courteous manner are 
traits of character to be admired. 

In a letter to the field force announc- 
ing the appointment, Vice-President 
Marshall says: 

It gives us great pleasure to announce 
that Mr. Henry Moir has been appointed 
associate actuary of the company. Mr. 
Moir is a fellow of the Institute of Actu- 
aries, of England, fellow of the Faculty 
of Actuaries in Scotland, and vice-presi- 
dent and fellow of the Actuarial Society 
of America. He has had a wide experi- 
ence both in the technical and practical 
branches of life insurance work. 





THE 


Union Central 


Life Insurance Co. of Cincinnati 
Established 1867 





Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other «ompany: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in lowest 
cost to policy-holders. Its new :908 poli- 
cies are simple in verbiage and most liberal 
in provisions. THE UNION CENTRAL has 
no investments in stocks or bonds. 


JESSE R. CLARK, —E. P, MARSHALL, 


President. Vice-President. 


GIANT NORTHWEST COMPANY. | 





Old Line Life of Wisconsin To hae | 
Large Capital and Surplus—To 
Write Non-Par. Business. 





In a letter to The Bastern Underwrit- | 
er, R. F. Fry, general manager of the 
Old Line Life Insurance Company of | 
America, of Milwaukee, Wis., which 
company is to have a capital of $1,000,- 
000 and a surplus of $500,000, outlines 
the plan of organization. 

The capital stock is $1,000,000, divid- 
ed into 100,000 shares par value $10. 
Under a contract made with a local 
trust company the par value of each 
share of stock sold.is ‘invested and de- 
posited to be held in trust, earning | 
about 5 per cent. and cannot be used for | 
organizing expenses or other business | 
contingencies. The premium of each | 
share of stock sold is placed in the sur- 
plus fund out of which is to be paid all} 
the necessary expenses of the organ!za- 
tion of the company, of securing the} 
$1,000,000 of insurance required, and} 
will create the surplus with which the | 
company will begin its business. 

The company will write only non-par- 
ticipating insurance, issuing the most | 
approved and safest form of modern in- | 
surance contracts. 








NEW PLANS OF INTER-SOUTHERN. 





Fidelity Guaranty Company To Handle 
Agency Organization—B. B. Bales, 
Secretary and Manager. 





The action of the board of directors of 
the Inter-Southern Life of Louisville, 
Ky., in recommending a reduction of its 
capital stock from $250,000 to $100,000 
has been approved by the stockholders | 
of the company. 

It has also ‘been decided to continue 
the business of the company through 
an agency corporation, the Fidelity 
Guaranty Company providing the con- 
sent of Insurance Commissioner Bell of | 
Kentucky is given to the carrying out 
of these plans. 

H. K. Cole is no longer secretary and | 
treasurer of the company, his duties as 
treasurer having been assumed by Pres- 
ident Leathers and the secretaryship | 
going to Burton B. Bales. 





Substantial Christmas Gifts. 

Ten employes of Senator F. W. May- 
tag of Newton, Iowa, were presented | 
by their employer with a $1,000 life in- 
surance policy each as a Christmas| 
gift, the policies being placed in the 
Penn Mutual Life. 





With a view to reducing the number 
of mining disasters in the coal regtions | 
of the country the National Government } 
has decided to establish rescue stations 
at various centers. These stations will 
be in charge of experts who will in- 
struct miners tin the proper use of the 
most approved methods and apparatus 


for rescue work. 
On ; Department for Furnishing 
( Prospects. New Model Policy 


wit Plough the Field and Assure | 
the Harvest for Good Agents. 





f Course of Insurance kdveation 


| 


Phenix Mutual 
Life Ins. o., 


HARTFORD, CONN. 


Write Home Office. | 





December 31, 1908. 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Co. 
BOSTON, MASS. 








Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possibie 
security, with a safe, 
equitable contract. 


FINANCIAL STATEMENT. 


Asscts Jan. 1, 1908......$44,182,875.18 
Liabilities ......cccccceee $41,159, 132.85 
Surplus ....ccccccccccces $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 





i860 48th Year 1908 
Home LifelnsuranceCompany 


of New York. 


GEORGE E. IDE. President 
Pea tonate $20,' 04,853.63 


Liabilties (including Divi- 
dend Endowment Fund) . 
Dividend Endowment Fund 
(Deferred Dividends)..... 
PINE 0 n0csaeavnccces 
Insurance in Force......... 


19,235,418.20 


1,795,020.00 
769,435.43 
86,193,296.87 





The 48th Annual Report showsfa gain 
in the amount of insurance in force; that 


| assets were increased nearly $1,000,000, 


and that over $300,L00 wae paid to policy- 
holders in dividends. 





| Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


W. C. BALDWIN, President 
Issues the best Life—Accident and Health 
Policies on the market 
POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 


Solicitors of this Company have a broad 
fleld of action 


CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 
EE Bie ke ssenecs over $4,500,000.00 
HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa, 





RELIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
liillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 











December 31, 1908. 


INDUSTRIAL DEPARTMENT — 








MEN WANTED FOR 1909 BATTLE. 





Get Clear Vision of Your Opportunities 
—Support Resolutions With intelli- 
gent, Persistent Action. 





Geo, W. Bahlke, superintendent of the 
Lee-Richmond district of the Metropoli- 
tan believes that nothing is impossible 
to the man “who can, will and then do”; 
that this is the only law of success. He 
urges his men to “cease being creatures 
and become creators.” The following 
inspiring letter to his staff can be read 
with profit by all industrial workers: 

“You are now beginning your Indus- 
trial record for 1909. The busines writ- 
ten week Dec. 21, 1908, represents the 
issue for Jan. 4, 1909. You cannot keep 
the Industrial record for 1908 now, ex- 
cept to keep your lapses down by col- 
lecting the arrears so as to have but a 
small lapse or no lapse at all, but the 
issue expected out of last week’s work 
1908 is behind you—1909 stands before 
you with all its possibilities, hopes, am- 
bitions and opportunities. They are all 
yours for any effort you may make and 
the larger the effort the more of the 
good things of 1909 will be yours. The 
cause of the success of men we find 
is capacity for work, and by work l 
mean honest, earnest, well directed ana 
conscientious effort to produce results. 
Elbert Hubbard says: ‘Folks who 
never do more than they get paid for, 
never get paid for any more than they 
do.’ Isn’t that true of the great busi- 
ness you are engaged in? Now for 1909. 
I ask you to get a clear vision of your 
opportunities. Get a large vision and a 
high ideal. 

“Everything in the business world is 
settled to a normal basis—the year of a 
panic, and that’s all it was, is past. 
Everywhere we see evidences of pros- 
perity. Bank clearings jumping by 
leaps and bounds, people spending 
money freely. These conditions are not 
imaginary, they are real. You see them 
about you. You see your city streets 


crowded with people, merchants and 
shopkeepers busy. You know these are 
actual conditions. Then get a large 


ideal for 1909 and as the marine works 
his way to port, keep your eye upon 
your goal until reached. Make your 
aim not less than 30 cents per week in- 
crease of good quality business. Make 
this every week and begin by making it 
the first week. Then make your aim in 
Ordinary $5,000 placed each month and 
work intelligently to get it every month 
and begin in January. 

“Make these resolutions: I will be 
loyal forever, I will reach for 30 cents 
increase weekly and $5,000 Ordinary 
each month, I will write good business, 
only seek as I would issue were the 
business mine. I will work, faithfully, 
earnestly, enthusiastically and  con- 
scientiously every hour except such as 
is necessary for rest and recreation, but 
the joy I shall derive from the con- 
scientious performance of duty will be 
my chief repose and joy. I will make a 
better record in 1909 than I have ever 
done because I believe in my ability 
and determination to succeed, and be 
cause I believe in my company and its 
policies.” 





PRUDENTIAL 1908 LEADERS. 





Industrial. : 
Superintendents: A. X. Schmitt, Chi- 
cago 2; H.R. Kendall, Louisville; E. E. 
Litz, Omaha; J. H. Monteith, Peoria: G. 
S. Wainwright, Washington; A. C. 
Grant, Milwaukee 1; J. S. Kendall, Chi- 
cago 1; B. R. Cosby, Parsons; W. H. 
Joyce, Buffalo 1; G. W. Lamson, Chi- 
eago 5. 

Proportionate Leaders: J. M. John- 
son, Salt Lake City; B. A. Sterling, Ot- 
tumwa: EB. N. Stark, Los Angeles; C. 
H. Knight, Wichita; P. E. Uehlein, 
Winona: N. Nissen, Duluth; F. J. John- 
son, San Francisco; J. Preston, Spo- 


kane; G. M. Swartzbaugh, Seattle: B. 
R. Cosby, Parsons. 

Assistants: C.C. Gebhart, Chicago 2; 
H. Witte, Chicago 2; J. B. Bashore, New 
York 8; E. BE. Waltmire, Wichita; W. J. 
Mansfield, Omaha; D. G. Mulvihill, Bos- 
ton 4; E. Weiner, Chicago 8; J. ©. Cook, 
Des Moines; R. Keown, Milwaukee 1; 
D. J. Guilfoyle, Brockton. 


Ordinary. 
Superintendents: W. H. Joyce, Bun- 
falo 1; C. A. Stewart, New York 1; A. 
Huebner, New York 5; Z. T. Miller, New 
York 8; G A. Nitshe, Bridgeton; W. E. 
Quinlin Pottsville; S. Saperstein, West 
Hoboken; G. Lee, Passaic; J. A. Flum- 


merfelt, Watertown; C. Firner, Mana- 
yunk. 
Proportionate Leaders: J. Preston, 


Spokane; E. N. Stark, Los Angeles; J. 
M. Johnson, Salt Lake City; F. J. Jokn- 
son, San Francisco; A. J. Tucker, Oak- 
land; C. H. Hagenbuch, Tacoma; G. M. 
Swartzbaugh, Seattle; B. A. Sterling. Ot- 


tumwa; N. Nissen, Duluth; J. A. Flum- 
merfelt, Watertown. 
Assistants: D. G. Raymond, Chicago 


4; M. L. Bailey, New Haven; V. Schmidt 
New York 8; J. A. Sweeney, Manayunk; 
J. A. Stark, Dover; A. Warshow, New 
York 1; J B. Williamson, Manayunk; 
G. K. Bashore, Harrisburg; A. H. Poul- 
son, New York 1; A. Embody, Norris- 
town. 

W. H. Filler, former superintendent 
of the Metropolitan at Toledo, whose 
death was recently announced, had been 
with the company for thirteen years and 
was prominently identified with life in- 
surance affairs. 








To The Home Friendly Society of 
Baltimore we are indebted for a hand- 
some calender for the year 1909. Ac- 
companying same is a blotter, decorated 
with holly, extending the greetings of 
the season. 





James Reilly has been appointed as- 
sistant manager of the Colonial Life at 
Jersey City. 





The division managers of the Colonial 
Life for the year 1908 are as follows: 
A—L. P. Welsh, Trenton; B—G. W. 
Fennimore, Norristown; C—E. W. Cran- 
mer, Harrisburg; D—J. €. Conley, 
Orange; E—J. S. Hage, Atlantic City. 
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Will Show Substantial Increases. 





While the annual statement of The 
Life Insurance Company of Virginia has 
not yet been made up, the figures al- 
ready in show in round numbers, insur- 
ance in force about sixty-five million 
dollars against sixty millions last year, 
and an increase in premium income of 
about one hundred and twenty-eight 
thousand dollars. The increase in as- 


sets will be about eight hundred and fif- 
ty thousand dollars. These are encour- 
aging figures. 





Takes Up Industrial. 





The St. Louis National Life, of St. 
Louis, Mo., is preparing policy forms 
for industrial insurance, with the pur- 
pose of taking up this branch shortly 
after the New Year. 





Useful and Beautiful. 





The Prudential has again issued its 
weekly desk calendar which has always 
proved popular in offices. The Pruden- 
tial Girl adorns the front cover, and 
each of the fifty-two inside pages con® 
tains a reason for taking out life insur- 
ance. The pad is a combination of the 
“Useful and Beautiful.” 





The San Francisco district of the 
Prudential which organized last Spring 
has been progressing satisfactorily, and 
is now in position to supply assistancy 
material for expansion. The first San 
Francisco agent to secure advancement 
is A. R. Flood who has made a praise- 
worthy record. He became an assistant 
on December 21st. Others are nearing 
the desired goal, and further announce- 
ments will shortly follow. There is 
nothing surprising in this when it is 
considered that in F. J. Johnson the 
Prudential staff in the Golden Gate City 
has one of the best, most progressive 
superintendents in the business. That’s 
why his Company sent him to cpen up 
and develop such an important territory. 





The Scranton Life has entered Illi- 
nois for business, appointing J. H. Cat- 
lon, formerly with the Security Life of 
Chicago, as manager for the State. Mr. 
Catlon has an Office in the Y. M. C. A. 
building, Chicago. 





J. G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2@vikeia 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


pesswadbasdscbicay eee OVER— $4,000,000 
vispakasivienned ng aden OVER— $61,000,000 


Total Payments to Policyholders since Organization OVER—$8,500,000 





Southern Life 


Insurance Company 


ai acin 
Fayetteville, N. C. 


is preparing to offer unusual opportunities 
in the States of Georgia and South Carolina 
to the right parties. 


AGENTS DESIRED 


For North and South Carolina and Georgia 


Address C, J. COOPER 
General Manager 








AMERICAN CENTRAL 


Life Insurance Co. 


Indianapolis, Indiana. 


DN i astitalswehixriee $1,800,000 
Surplus security to policy- 
ND 6s etinarninae ows 425,000 
Insurance in force........ 21,000,000 
Liberal contracts for agents in 


Pennsylvania, Ohio, Indiana, Illinois, 
Michigan, Missouri, Texas, Kansas, 
Arkansas, Tenr and Alab 





Write today for information. 


7 


‘ 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED. 


Any honest, capable and industn- 
Ots man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim te the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upoa application to 
the Company’s Superintendents in 
any of the principal cities, or te the 
Home Office, No. 1 Madison Avenue, 
New York City. 





1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Managers 
BURTENSHAW & SIBLEY 
402-6 Penobscot Bldg., 
Detroit, Mich. 





The Very Newest Idea in Life 
Insurance—a contract every 
Agent would be glad 
10 sell— 


The NEW Monthly 
INCOME POLICY 


of 


The Prudential 








The Newest Thing in Life Insurance! 





We want Agents. 
We want Managers. 
We want yoy: 


The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jeremy 
JOHN F. DRYDEN, President. 


Heme Office, - + NEWARK, N. J, 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thurscay by The Eastera 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officerg is the office of this news- 
paper. Telephone 2497 John. 








Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 





Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 





INDUSTRIAL INSURANCE. 





For a clear-cut, comprehensive dis- 
cussion of this subject, we refer our 
readers to the address, printed else- 
where, of Haley Fiske, vice-president 
of the Metropolitan Life Insurance Com- 
paay at a meeting of the National Civic 
Federation, held ia this city December 
15th. 

Mr. Fiske says that Industrial Iasur- 
anc2 is a system of weekly payment in- 
surance where there is nothing for the 
insured to do in the way of looking 
after his insurance. “The agent takes 
his application at his house, delivers 
the policy at his house, collects the 
premium at his house, takes the proof 
of death at the house, pays the claim 
at the house.” Naturally there is an 
element of expense connected with a 
business conducted on this plan. The 
increased cost, however, should not be 
charged entirely to the weekly premium 
plaa, as the net premium, due to mor- 
tality experience, is higher. 

Mr. Fiske punctures a fallacy that a 
home office building is an emblem of 
profits derived. On the contrary it rep- 
resents invested assets—the larger pro- 
portion of which is accumulated re- 
serves for the fulfillment of policy con- 
tracts assumed. In the case.of his com- 
pany’s building, he points out that when 
complete it will pay annually four per 
cent. on its cost. 

While the company with which he is 
connected has grown to be a veritable 
giant—through remarkably competent 
management—Mr. Fiske pviats out that 
its early days were full of trouble. 
The original capital of a half million 
dollars—a fortune even in the present 
day of great weaith—‘went out of 
sight” and there was a prospect of its 
all becoming lost to the contributors. 

An interesting paragraph is that 
which deals with the method by which 
salaries are paid and returns made to 
stockholders. Mr. Fiske says: “Not 


any dividends to stockholders nor any 
salaries to officers are paid out of the 
profits of the business.” 

He then reviews the plan adopted by 
the company many years ago of giving 
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back in an equitable manner to policy 
holders profits derived busi- 
ness, the aggregate amount voluntarily 
returned being in fifteen 
million dollars. 

One of the most interesting features 
of the address is a description of a 
system introduced whereby the work- 
ingman gets insurance as cheap as the 
large insurers. The company has near- 
ly $200,000,000 insurance in force on 
this plan, and is in reality offering in- 
ducements to its agents to change week- 
ly payment policies to this basis. 

A surprising statement is made by 
ur. Fiske to the effect that his company 
under the plan referred to is actually 
furnishing insurance to the workiag 
class at a lower rate of premium than 
that charged under the much vaunted 
savings bank system of Massachusetts, 
commonly known as over the couater 
insurance, championed by Mr. Brandeis. 

To quote Mr. Fiske: 

We did not oppose the passage of 
the bill (Brandejs) and we did not op- 
pose the progress of insurance. It is 
all an educational matter and what 
benefits them will benefit us. We are 
not afraid of competition, and on the 
other hand, we have nothing but sym- 
pathy with those who desire to get 
cheap insurance into the hands of the 
working men. If they can get a plan 
that is better than ours, why, they are 
welcome to get it, and we are willing 
to have working people get insurance 
cheaper than they are now having it, 
if they can. 

Another point emphasized is that in- 
dustrial policies have been greatly 
liberalized. Paid up insurance is grant- 
ed at the end of three years, loan val- 
ues allowed and provisions embodied 
whereby policies become endowments, 
th2 face value being paid to living 
policyholders. 

Mr. Fiske says that his company wei- 
comes co-operation and, to this end is 
entirely willing “to treat with any em- 
ployer or any fraternal order, or with 
any band of workingmen, or with any 
band of settlement operators, or with 
anybody that can furnish this insur- 
ance wholesale, and not require the 
weekly visits to the policyholders to 
give them all the benefit of everytaing 
that can be saved. We are entirely 
willing that the workingmen shall have 
the insurance on th2ir own terms.” 

This, we believe, will be a new light 
to some who are trying to stir up 
strife on the question of insurance cost 
to the working class. 


from the 


excess of 





A BENEFICIAL EFFECT. 





In days of old the hue and cry which 
arose at this time of the year in regard 
to alleged rebating was a blot on the 
business. New York, Philadelphia and 
Chicago were assigned to the front 
rank as rebating centres. In this city the 
life underwriters association waged a 
war on rebating, and even though the 
sincerity of some of the leaders in the 
movement has been questioned, it is 
generally admitted that rebating is at 
a minimum at the present time. The 
charges and countercharges of former 
days are conspicuous by their absence. 
We believe it can truly be said that re- 
bating in New York is indulged in to 
a smalled degree now than for many, 
many years. 

As regards Chicago, our well posted 


contemporary, The Western Under- 


writer, says: 

Heretofore there has been a grand 
orgy of rebating in Chicago during De- 
cember. For the first time in years the 
big city is comparatively free from any 
systematic movement on part of a com- 
pany to give away insurance. Here and 
there spasmodic efforts are made to 
close business at a discount, but the fact 
that companies that permit the practice 
are regarded as weak concerns is mili- 
tating against any material results be- 
ing obtained. 

It is easy to under-estimate the good 
resulting from such a condition. Rebat- 
ing is demoralizing to the agents and to 
the business. No one can feel the de- 
gree of confidence in life insurance to 
which it is entitled if given back a sub- 
stantial portion of the premium charged 
by the company. 





NEED FOR NAME REGISTRATION. 





Under the system of government 
clected by our forefathers for admin- 
istering the affairs of the Nation, and 
which their descendants have seen fit to 
continue, each Siate of the Union is a 
sovereign power, supreme in regulating 
matters within its borders, under cer- 
tain broad restrictions laid down in the 
Constitution of the United States. Ad- 
mirable as is this independent power in 
niany ways, its arbitrary enforcement 
yet frequently imposes hardships upon 
ceserving individuals and corporations. 
We have especially in mind the ease 
with which company names. honored in 
the insurance world, may be copied, 
eiiher in their entirety or so closely as 
to mislead any but the most observing. 
Thus, among our life insurance compa- 
nies the names of the Penn Mutual, Mu- 
tual Benefit, Northwestern Muiual, and 
cther high-grade offices, have been bold- 
ly purloined by mush-room concerns, and 
ine just reputations of the legitimate in- 
stitutions have suffered in no small de- 
sree because of the disreputable prac- 
tices of their name imitators. 

This duplication, or close approxima- 
tion of corporate names, while usually 
cone deliberately and for the purpose 
col misleading the none too discriminat- 
ing public, is ofttimes the result of mere 
aecident, and when the matter is 
brought to the attention of the respon- 
sible promotors, a new and original title 
is frequently adopted. 

Within the past month an exhibition 
of this form of mental telepathy has 
been shown, through the almost simul- 
taneous announcement of the launch- 
ing of one fire insurance company and 
the promotion of two others, all three 
io have identical names—the Americau 
liome. The first of the three to com- 
plete its corporate existence is the com- 
pany located at Seattle. Of the two em- 
bryonic institutions one is tc be domi- 
ciled at Philadelphia and the cther at 
Greenville, S. C.. 

The distance of these prospective ccn- 
ters one from the other, and the char- 
acter of the men behind the respective 
propositions precludes the thought of 
plagiarism. And yet, the fact remains 
that confusion more or less embarras- 
sing, is sure to result, if as will probably 
be the case, all three companies oper- 
ate in the general agency field. Assum- 
ing that each corporation will conduct 
its affairs in a perfectly straight-forward 
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manner, local agents, State department 
officials and the general public will sure- 
ly fail to discriminate as between the 
different offices, and no end of confusion 
will result. 

The selected title—American Home— 
is an admirable one and will appeal 
sirongly to the sentiment of our people; 
still our language is not so barren as to 
restrict promotors in the choice of orig- 
inal company names. Doubtless many 
single or combination titles might be 
selected that would prove as euphonius 
and generally attractive as that above 
mentioned. 

If co-operation among State officials 
looking to prohibiting the duplication 
of company titles cannot be secured, 
wouid it not be well for established 
offices to follow the British custom of 
adopting a trade mark, and having it 
together with the name copyrighted at 
Washington? 

The title of a company is of very 
gieat value, and it is but right that it 
should be privileged to reap all possible 
advantage therefrom, instead of, as now, 
running the chance of suffering through 
the unworthy actions of & weak imitator. 





OF PERSONAL INTEREST 








A distressing incident that marred 
an otherwise highly enjoyabl2 Christ- 
mas for Sam. T. Brown, the widely- 
known young agent of this city, was 
the destruction by fire of the house at 
which he was a guest, and the narrow 
escape therefrom of several chiliren. 

Accompanied by his mother, brother- 
in-law and the latter’s children, Mr. 
Brown accepted an invitation to spend 
the holiday at the Moaroe, N. Y., home 
of a friend. Fire broke out in the cours2 
of the evening, and lack of fire-fighting 
facilities prevented its extinguishment. 
The property loss is a heavy one, and 
that it was not accompanied by loss of 
life is due to the bravery and skill of 
the owner of the house and his guests. 





State Agent P. W. Plank, afier more 
than forty years’ service in Illinois, Ne- 
braska and Colorado, says the “Journal 
of Commerce and Commercial Bulletia,” 
lately retired, because of ill health, has 
gone to Los Angeles, Cal., to live. He is 
suceeded by State Agent Lee L. Ham- 
lin, who will be assisted in Nebraska by 
Specal Agent John W. Morrison, of 
Omaha, and in Colorado by Harold 
Rogers, the latter being promoted from 
the position of examiner in the New 
York office. Robert W. Bates, for sev- 
eral years special agent, assisting State 
Agent Fort, of Kansas and Oklahoma, 
will take charge of the Home’s business 
in Oklahoma, the State being detached 
from Mr. Fort’s field January 1, 1909. 





George S. Valentine, for the past six 
years special agent in Minnesota and 
Iowa for the Prussian National, has been 
appointed assistant United States man- 
ager of the company. 





From Edson §. Lott we have re- 
ceived a handsome calender for the 
year 1909—the second, by the way. 
There is no use trying to describe it. 
Suffice to say that when the handsom- 
est calender for the year has been se- 
lected it will scarcely pale that issued 
with the compliments of the head of the 
United States Casualty Company. 





Within a short time the Hartford Fire 
will announce its plans for handling its 
Southern business. It \is understood 
that a full fledged department will be 
created with headquarters at Atlanta, 
and that General Agents Egleston and 
Prescott will be its managers. 














December 31, 1908. 


THE EASTERN UNDERWRITER. 





FIRE INSURANCE D 





A SERIOUS DELAY. 





Parsimony of Congress Prevents Prompt 
issuance of District of Columbia In- 
surance Report. 

Under date of the 24th inst. copies of 
the report of the Superintendent of In- 
surance for the District of Columbia, 
containing the figures of insurance com- 
panies for the year ended December 31, 
1906, were seit out. While the receipts 
of the department for the year were 
$75,297.79, Congress in its wisdom re- 
stricted the expenditures to $10,837.79, 
with the result that Superintendent 
Drake was utterly unable with the inad- 
equate force at his command to per- 
form the work demanded of him and is- 
sue his report, until the figures con- 
tained therein were nearly two years 
old, and hence of little practical worth. 

Because of the previous lax enforce- 
ment of the agents’ license law Mr. 
Drake states nearly 500 persons had 
transacted business without the formal- 
ity of taking out licenses. This condi- 
tion was speedily changed under the 
rigid enforcement of the statute. To- 
day there are 1800 agents and insurance 
brokers in the District of Columbia. 

Superintendent Drake is a strong ad- 
vocate of a resident agents’ law for the 
District, referring to the matter in this 
wise: 

In Parts I and II of the first annual 
report of this department, on pages 14, 
in both volumes, I said: 

“There is no law requiring insurance 
policies or renewal receipts to be coun- 
tersigned by agents who are located in 
the District of Columbia. Forty-three 
of the States have laws upon this sub- 
ject, and I would recommend the pas 
sage of such a law during the next ses- 
sion of Congress. In this way the ex- 
tent of the business could be ascertain- 
ed for taxation and other purposes, 
while now, according to the opinion ot 
the corporation counsel, a licensed com- 
pany may reinsure in unauthorized com- 
panies if the transaction is made out- 
side of the District, or a company that 
is not licensed may solicit business di- 
rect without violating the law. 

“Every risk thus placed results in a 
loss to the District in the way of taxes 
and license fees, besides injustice is 
done to the managers and agents of 
companies in the District of Columbia 
by being deprived of their commissions.” 

On account of pressure of work in the 
department, incident to organizing and 
establishing it, the superintendent was 
unable to prepare a bill along the lines 
indicated until the early part of 1905. 
With the assistance of some officials 
and prominent representatives of the 
local, domestic, and foreign (alien) fire 
insurance companies, also the officers 
and agents of local casualty -insurance 
companies, a draft bill was prepared, 
but, on account of the life insurance 
situation at that time, which was being 
considered by the Armstrong legislative 
committee of the State of New York and 
many other States for the purpose of en- 
acting remedial laws, it was not deemed 
expedient to then introduce the propos- 
ed measure. For this reason the matter 
has since remained dormant, but it is 
the intention of the department to sub- 
mit to your honorable board during the 
next session of Congress the original 
draft of a bill which was formuated in 
a measure and approved by the two 
local insurance fraternities herein re- 
ferred to. 

It is proper to state in this connection 
that the proposed bill will not, in this 
respect, conflict with any of the three 
systems of life insurance, it not being 
necessary to subject such companies 
and associations to these requirements, 
for the reason that they rarely issue 
policies upon a single life for an amoun\ 
exceeding the maximum amount ‘they 
will carry themselves. In evert, how- 
ever, that they do, it is their custom and 
practice to issue their own policies for 
‘he full amount of insurance applied for, 


after which they indemnify themselves 
over and above the maximum amount 
they will assume by reinsuring the ex- 
cess in other companies. 





BROKERS CAPTURE LINE. 





Business of Princeton University Lost 
to Local Agents — Companies 
Warned Against Rate-Cutters. 





Johnson and Higgins, Benedict and 
Benedict and a third broker, all of New 
York City, have been given-the placing, 
each of a portion, of the million and a 
half dollar line covering on the buildings 
and contents of Princeton University. 

Five years ago the business was writ- 
ten with the 80 per cent. co-insurance 
clause, at the average rate of 18 cents, 
three annual premiums being charged 
for a five years’ policy. Before the pol- 
icy expired the term rule of the Under- 
writers Association of the Middle De- 
partment was amended to require four 
annuals for five years. As an offset the 
average rate was reduced to 14 cents, so 
that the net cost to the assured was not 
increased any. 

In 1903 a determined effort to capture 
the line was made by outside brokers, 
but the treasurer of the Princeton cor- 
poration decided to award the business 
to four local agents, each of whom is- 
sued a Single policy for his percentage 
of the business, the excess being rein- 
sured among the other companies in the 
four favored agencies. 

As the rate remains as it was the fra- 
ternity is at a loss to explain the trans- 
fer of patronage to brokers, upon any 
other theory than that of promised re- 
bating. 





TO INCREASE ITS CAPITAL. 
Directors of National Union So Recom- 
mend—lIts Remarkable Career and 
Financial Strength. 





At a recent meeting of the board of 
directors of the National Union Fire of 
Pittsburg, it was voted to increase the 
capital stock of the company from $750, 
600 to $1,000,000. 

The new stock will be sold at $150 
per share, par value $100, so that the 
assets will be increased by $375,000 and 
ihe net surplus by $125,000. ° 

Few companies met and successfully 
overcame obstacles during their earlier 
years equal to those which have con- 
fronted the National Union. It has niet 
and paid its losses iin a half dozen or 
more conflagrations since crganization. 
At the same time it has accumulated a 
reserve of nearly $1,400,000 on a pre- 
mium income of about $1,600,000. 

Among its stockholders and directors 
are men whose names in the financial 
world are synonyms for strength. That 
there is a bright future for the company 
is the opinion of all well-posted under- 
writers. 





JEWS FREELY INSURED. 





Company Managers Roundly Denounce 
Contrary Report—Discrimination In- 
dividual not Racial. 





One of the literary magazines, whose 
editors should have know better but ap- 
parently did not, gave currency to the 
absurd statement that fire insurance 
companies decline to assume the haz- 
ard of writing the business of Hebrews, 
Acting for the Federation of Jewish or- 
ganizations, Edward Lauterbach ad- 
dressed the leading companies upon the 
subject. He was speedily advised that 
if a risk was all right from a physical 
and moral standpoint, the nationality or 
religion of its Owner was not consid- 
ered. Throughout the country millions 
of dollars worth of property owned by 
Hebrews is freely written by insurance 
companies, and anyone declaring to the 
contrary is either totally ignorant of 
underwriting practices, or is purposely 
Jew-baiting. 


EPARTMENT __COWMENT ON WESTERN AFFAIRS 


THE LOEBS AS GENERAL AGENTS. 





List of Their Unfortunate Connections 
—Prospects Dim for Ohio German 
Creditors. 





Chicago, Dec. 28 (Special Correspond- 
ence).—S. P. Holmes, secretary of the 
trustees of the Ohio German.Fire, who 
is here for the holidays, does not 
see how creditors can realize much over 
20 per cent. in claims. The more Mr. 
Holmes delves into the crookedness, the 
more complicated conditions become. 
Everything is in a chaotic state. 

The general impression prevails that 
President Donelly knew all about what 
was going on. 
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It is the opinion here that A. Loeb & 
Sons will get out of the general agency 
business now that the Cosmopolitan has 
reinsured. With the death of A. Loeb, 
a-man who had the confidence of all 
who knew him, the firm lost some of its 
financial momentum. Moneyed men 
were ready to back one of A. Loeb's 
large experience. The two sons, Leo 
A. and Arthur Loeb are men of ability 
and are hustlers. They are still young, 
however. The Loebs have had an un- 
fortunate experience in the general 
agency field. They were formeriy 
United States managers of the North 
German and Transatlantic, both having 
disappeared from the underwriting 
horizon. They promoted the North Ger- 
man of New York and managed it but 
the company was engulfed in the San 
Francisco disaster. 

They were large stockholders in the 
Ohio German, formerly the Anchor, rep- 
resenting it in a number of States. 

They had the Atlanta-Birmingham, 
the Security of Baltimore and New Jer- 
sey Fire in their general agency and all 
have passed on. 

The Loebs have a good local agency 
in this city and no doubt with more 
assiduous cultivation it will become a 
bigger factor. 

€ = * 

There was much apprehension in the 
West when it became known that the 
Dixie Fire had given its general agents 
notice that their contracts would be 
terminated Dec. 31. Then it was re- 
ported that President Blades of the com- 
pany had been in New York City inter- 
viewing company officers as to their 
opinion of the future of the newer com- 
panies. 

It is said that Secretary Rockey was 
of the opinion that the company would 
fare better if it handled all territory 
direct. Now that the general agency 
contracts have been renewed, the re- 
ports concerning the company have sub- 
sided. 





ROAST FOR SPRINGFIELD. 





lilinois State Capital Scored for its 
Severe Fire Hazard and Poor Pro- 
tective Equipment. 





A state of affairs decidedly unsatis- 
factory to managerial fire underwriters 
is shown to exist at Springfield, IIL, ac 
cording to the report of the engineering 
experts of the Natonal Board of Fire 
Underwriters, who have recently made 
a thorough investigation into the fire 
underwriting conditions of the city and 
the means available for their betterment. 

The engineers found the conflagra- 
tion hazard, because of pvor building 
construction and improper electric wir- 
ing to be severe, a condition not. reliev 
ed by the woefully insufficient water 
eupply and poorly equipped fire depart- 
ment. 

Briefly the situation was found to be 
as follows: 

“Works owned and operated by -he 
municipality. Organization and man. 
agement only fairly efficient, due to 
political influences. Supply pumped 
from Sangmon River directly to the dis- 
tribution system with no storage. Punip- 
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ing station non-fireproof, with 1ooderate 
exposures and deficient protection.Pump- 
ing capacity and force mains entirely tn- 
adequate to properly insure even con- 
unuous domestic supply, and no provi- 
sion for that required for fire protection. 
Present reservoir not used and of trifling 
value. Consumption high; meters little 
used. Pressures throughout the city 
light, and subject to serious drop on 
slight increase in demand for water. 
Present force mains laid over coal work- 
ings so that settlements and breaks of 
the pipe line frequently occur. 

“Fire department full paid. Chief has 
limited knowledge of modern methods 
and is a poor disciplinarian. Civil ser- 
vice regulations recently adopted, buc 
work of commission ineffective, and 
present force not protected thereby. 
Entire force may be discharged at pleas- 
ure of mayor in same way that 75 per 
cent. was dismissed in summer of 1907, 
Expenditure per capita fair, but im- 

(Continued on page 12.) 





FREE OF ALL OBLIGATIONS. 





(Continued from page 1.) 

later dates, after the losses had been 
proved; and as security for these pay- 
ments the Underwriters’ Corporation 
deposited with the Pennsylvania Fire 
all of its ‘Union’ stockholdings. It af- 
terward developed that, on the basis 
of the settlement made in San Francis- 
co by the Pennsylvania Fire, the 
‘Union’s’ liability amounted to the unex- 
pectedly large sum of $530,000, but un- 
der the circumstances it was impossible 
for the Pennsylvania Fire to furnish 
the usual full proofs of loss. A question 
arose as to whether the ‘Union’ was 
really liable for its full proportion of 
the settlement made by the Pennsylva- 
nia Fire, and negotiations were pending 
for a compromise settlement, which was 
evidently the fairest course of proce 
dure for both parties. 

“At this stage of affairs Commission- 
er Rittenhouse of Colorado made his 


comments on both the Pennsylvania 
Fire and ‘Union’ companies, and with- 
out warning ejected the ‘Union’ from 


his state, on the ground that under the 
contract with the Underwriters’ Corpo- 
ration all of the ‘Union’s’ surplus was 
really a liability and could be demanded 
by the Underwriters’ Corporation. 

“As a matter of fact, it appears tothe 
present management of the ‘Union’ that 
his point was well taken technically, al- 
though there was not the slightest pro- 
bability that such a thing would happen, 
inasmuch as all the interest of the Un- 
derwriters’ Corporation and the Penn- 
sylvania Fire lay in the direction of 
building up the surplus of the ‘Union’ 
and not in depleting it. Had Mr. Rit- 
tenhouse followed the course of discuss- 
ing with the ‘Union’ the weakness in the 
contract which he discovered, it would 
have been immediately corrected with- 
out the detriment to the ‘Union’ which 
resulted from his action in ejecting it 
from Colorado without notice. 

“As a matter of fact, the contract was 
forthwith amended, in consultation with 
the Pennsylvania State Department, and 
with the further approval of several 
other leading insurance departments, so 
that the Underwriters’ Corporation 
should be reimbursed for its payment 
of the San Francisco losses out of fu- 
ture net surplus earnings of the com- 
pany only when the net surplus of the 
‘Union’ should exceed the sum of $75,- 
000, thus leaving intact wthout any pos- 
sible liability this amount of surplus, 
and designating as ‘contingent liability’ 
whatever additional surplus the ‘Union’ 
might have above this amount. This 
change in the contract with the Under- 
writers’ Corporation was made in the 
latter part of 1907, and the ‘Union’s’ 
statement on January 1, 1908, showed a 
free net surplus of $75,000. 

Basis of Statement. 

“At about this time a change took 
place in the management of the Under- 
writers’ Securities Corporation and the 
Union Insurance Company, and immedi- 
ately fresh steps were taken to bring 
about a settlement with the Pennsylva- 
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nia Fire. The burden of this fell large- 
ly upon a committee, consisting of 
Messrs. Percy H. ‘Clark, president, C. E. 
Morgan, third, counsel, and Francis B. 
Reeves, Jr., all of whom did splendid 
work—not only in reaching a settle- 
ment, but iater in managing its financ- 
ing. The basis of settlement reached 
was that part of the Pennsylvania Fire’s 
claim should be paid in stock of the Un- 
derwriters’ Securities Corporation and 
the balance in four instalments of cash 
during the year 1908. This cash has 
been largely provided by the sale of new 
preferred stock of the Underwriters’ 
Corporation subscribed for by the old 
stockholders of the Underwriters’. Cor- 
poration, and and we are happy to say 
that the settlement has been carried 
out in full—the last payment having 
been made on December 19, at- which 
time also the last of the collateral of 
‘Union’ stock was, of course handed 
back to the Underwriters’ Corporation. 
“It is a pleasure for both the Under- 
writers’ Corporation and the ‘Union’ to 
express in this connection their appre- 
ciation of the good will, the fairness and 
the courtesy of the Pennsylvania Fire 
Insurance Company and its president, 
Colonel Benson, in this delicate situa- 
tion. At all times it was their wish 
that the ‘Old Union’ might be preserved, 
and they did all that they rightly could 
to help it get solidly on its feet again, 
as it is to-day. 
Clean Bill of Health Given Union. 
“Referring again to the contract be- 
tween the ‘Union’ and Underwriters’ 
Corporation, as soon as the full amount 
of the San Francisco losses became 
known, it was evident that the equity of 
the 16 per cent. of minority stock of the 
‘Union’ (which did not contribute to 
the payment of the San Francisco loss- 
es) was entirely wiped out, and that 
there could be no chance of any value 
to said stock for years to come. This 
unsatisfactory condition was recognized 
by the Underwriters’ Corporation, and, 
although said minority stock under the 
circumstances had no intrinsic value, 
yet, to clean up the situation it was de- 
cided to offer to the minority stockhold- 
ers a price for their shares which was 
very liberal. Practically all of these 
holders have availed themselves of the 
offer, so that the Underwriter’ Corpora- 
tion now owns nearly all of the ‘Union’ 
stock and therefore the further useful- 
ness of the contract between the two 
companies has ceased to exist. The 
contract has, therefore, been cancelled 
and the ‘Union’ has been given a com- 
plete release from any and all liability 
thereunder. The effect of this is that 
the entire San Francisco affair is behind 
us. The ‘Union’ has now an entirely 
clean bill of health and is to-day in a 
stronger position than it has been for 
years. 
“For the 


information of our agents 
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Fireman’s Fund Wins in Suit Against 
Telephone Company. 





After a three years’ fight the Fire- 
man’s Fund has won a subrogation suit 
against the Staunton Mutual Telephone 
Company of Staunton, Va. The Tele- 
phone Company was burdened with the 
responsibility for a fire in the store of 
B. B. Buchanan. The company paid 
the claim and secured a verdict in the 
lower court. The case was appealed 
and now the company has won in the 
higher court. The Telephone people 
paid $2,046.07, this being the full 
amount of the policy and interest for 
three years. The fire was caused by 
the telephone wires being crossed on 
the city electric light wires. The 
amount of the Fireman’s Fund policy 
was $1,000 and the assured had the fur- 
ther claim of $731.52. The Staunton 
Mutual Telephone Company is owned 
by the Southern Bell Telephone Com- 
pany. 





AN INTERESTING CONTEST. 





Johnson Fire Extinguishing Engine 
Demonstrates Its Superiority Over 
a Competitive Machine. 


On December 15, Mr. Connor, an agent 
for the Walter R. Johnson Mfg. Co., who 
for some time ;.5t has been working as 
a salesman for the company on Staten 
Island, obtained permission to give a 
demonstration of the fire extinguishing 
value of the New Departure Fire Extin- 
guishing Engine at the works of the 
National Lead Company of Port Rich- 
mond. 

On his arrival at the plant the super- 
intendent greeted him as follows: 

“Hello, you are in for a defeat, the 
Minimax man is here to put you out of 
business.” “I don’t care,” he replied, 





now Owns almost all of the stock of the 
Union Insurance Company aud about 87 
per cent, of the stock of the Insurance 
Company of the State of Pennsylvania, 
is merely a holding company; that it 
has about 200 stockholders, among 
whom are numbered some of Philadel- 
phia’s most prominent ‘business men; 
that the holdings of the Pennsylvania 
Fire Insurance Company in the Under- 
writers’ Corporation amount to about 31 
per cent. of the total, and that no par- 
ticular element or group of stockholders, 
is in control in any way. 

“The ‘Old Union’ has been tried and 
tested as have few other companies, and 
is has come through all its difficulties 
with honor. For more than one hun- 
dred years it has paid every just claim 
and every policy has been protected in 
full. Its present condition is thorough- 
ly sound; its assets are first class; its 
management has been reorganized, and 
it holds its proper place among the old 
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“if there are 100 aioe: machines here, 
I know I have the best.” 

A spectator gives us the following ac- 
count of the test: 

Two big box frames were built,. each 
of which was filled with furrius, and sat- 
urated with kerosene. The agent of the 
Minimax supervised the affair, seeing 
to it that the task for the Johnson ma- 
chine be made as difficult as possible, 
at the same time stating that he sup- 
posed it would be up to him to put out 
both fires. 

The contrary was true. The Johnson 
machine performed its task of extin- 
guishing the flames in a remarkably 
short time, and then put out the other 
fire also. 

About thirty representative mer- 
chants of the Island witnessed the test, 
which demonstrated that the Johnson 
New Departure Fire Extinguishing En- 
gine is all that its manufacturers claim 
it to be. 





A HEAVY INCREASE. 


1908 Loss Record of Rochester, N. Y., 
Nearly Double That of Last Year— 
February Worst Month. 





Rochester, N. Y., suffered heavily 
from fires during 1908, its figures for the 
period being estimated at close to $800,- 
C00 as against $494,000 for last year. In 
the twelve months about 850 fires were 
fought, while fully a hundred additional 
false alarms were responded to by the 
fire department. 








The lesses by months were as here 
shown: 
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READY FOR BUSINESS. 

Peoples National of Phladelpria, Pre- 


pared to Issue Policies January 2. 





Agents of the Peoples National Fire 
of Philadelphia, have been advised of 
the company’s purpose to begin writing 
business on the second day of the new 
year. The organization is happily dom1 
ciled in its own office building, which 
not only furnishes every modern con- 
venience for the rapid and thorough 
handling of business, but serves as ap 
excellent advertisement as well. 





In the arrest of Andrew Hanson, the 
Philadelphia police feel that they have 








it may be well to state that the Under- and time-honored companies of the captured the incendiary responsible for 
writers’ Securities Corporation, which country.” five recent church fires in that city. 
EXCEPTIONAL FACILITIES OCFFERED TO BROKERS AND ACCENTS 


Hudson Underwriters of N. Y. 


Firemens of New Jersey 
Coamopolitan of New York 
Jefferson 

Queen City 


Piremens of New Jersey 
St. Paul F 
Continental of New York 
Walla Walla 
Washington Fire 
Northwestern F. & M. 

Springfiel 





William Penn of Pa. 
PHILADELPHIA SUBURBAN TERRITORY 


Wiiliam Pern Fire 
EASTERN PENNA.— 


CLARENCE A. KROUSE & CO. 


GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 





PHILADELPHIA FIRST ACENCIES 
Washington Fire 


St. Paul F. & M. 
Granite State 
Northwestern F. 


& M. 
Springfield F. & M. 


Commonwealth 

Concordia 

Cosmopolitan 

Des Moines 

Florida Home 

Phoenix of Connecticut 
dF. & M. 





Atlantic City, Ocean City, Wildwood and Cape May Property a Specialty 


Washington Fire 
SOUTHERN NEW JERSEY 


Walla Walla Queen City 


Continental of New York 
Hawkeye 

Phoenix Of Connecticut 
Walla Walla 


Preaktn. of Philadelphia 
Granite 8 


Queen Cit 
Teutonia 4 











GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


ash Capital ...... $1,000,000.00 
MNCS Oeics 2 sebiawh 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets. 





Samuel Gans Leopold Gans 
President Vice-Pres. & Gen’l Mer, 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 


Stocks handled at lowest percentage con- 
sistant with proper results, accompanied 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 

Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St. 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 
63 William St., New York 





Excess Lines handled 
Good connections at Lloyds, 
Correspondents solicited. 


anywhere. 
London. 





Our surplus lines department offers you 
an avenue for securing the best indem- 
nity this limited market affords. We 
direct your attention to The CENTRAL 
INS. CO., LTD., of London, which 
Company has large resources and, as an 
additional protection for its American 
policyholders, has on deposit with the 
Farmers’ Loan & Trust Co. of New York 
securities in an amount of $50,000 under 
a deed of trust. Applications for legiti- 
mate surplus lines on the heavy value 
risks at full tariff rates entertained from 
agents and brokers only after the 
facilities of the local agents have been ex- 
hausted. Liberal commission. Prompt 
service. 


Fred. S. James & Co. 


Attorneys in United States 


171 La Salle St. - - CHICAGO 
84 William St. - - NEW YORK 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


Surplus Line 
INSURANCE 
Pn Only 


Freeholders Ins. Co., Topeka, Kans. 
Travelers Fire Ins. Oo. .» of waz” Bluff, 
Ark, 


Federal Llyods, of Catengn: TL 


see Reports of These Companies, 
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FINDS FOR ASSURED. 





Supreme Court Justice Hendrick Ren- 
ders Decision in Complicated Case 
of E. Reboulin Fils & Co. 





By virtue of the amount of money in- 
volved and the complicated problems of- 
fered for solution in connection there- 
with the litigation growing out of the 
destruction ‘by fire of the Elizabethport, 
N. J., prop2rty of E. Reboulin Fils & 
Co., on March 14, 1905, has attracted 
unusual attention in the fire underwrit- 
ing fraternity. 

The firm were manufacturers of fine 
French fruits, importing the product in 
its raw state to avoid duties, and pre- 
paring it for sale on this side the water. 
Their selling offices were in New York 
City, the goods being put up at Eliza- 
bethport. 

Becoming pressed for ready money E. 
Reboulin Fils & Co., borrowed from Jas 
Talcott a banker and wholesale commis- 
sion merchant of this city, $30,000, giving 
as security therefor goods stored in one 
of the warehouses, and assigning $40,- 
000 of the $200,000 of fire insurance car- 
ried upon the entire plant and making 
same to cover on warehouse No.7. Later, 
to still further secure his loan, Mr. Tal- 
cott secured $30,000 of fire insurance 
upon the assigned goods giving him $70,- 
009 insurance in all. The Hartford Fire 
had two $5,000 policies upon warehouse 
No. 7, one written under blanket form 
and assigned to Mr. Talcott, and the 
other written for that gentleman direct. 

Within eight months after the fire E. 
Rebouljn Fils & Co., were found to be in 
bad financial shape and their affairs 
placed in bankruptcy. 

Following the fire three sets of claim- 
ants made demand for the insurance al- 
leged due under the policies covering 
On warehouse \No. 7. 

The Hartford denied liability, main- 
taining that neither the appraiser 
chosen by the assured nor the umpire 
making the award ($60,933.08) were dis- 
interested, and that certain essential 
conditions of the policy were violated. 

In deciding the case before him—pre- 
sented nearly a year ago—Justice Hen- 
drick of the New York Supreme Court, 
held that there seemed “to be no sub- 
stantial ground for declaring that the 
arbitrators did not carefully examine 
the merchandise, listen to all the evi- 
dence and consider all the arguments 
adduced.” He confirmed the award of 
$8,704.72 against the Hartford, denying 
its contention that Talcott’s loss must 
pro rate not only with the $70,000 but 
with the $170,000. Concluding, Justice 
Hendrick, after noting the claims of the 
various parties at interest, held “that 
Talcott as assignee of policies to the 
amount of $30,000, and as the insured 
in policies to the amount of $40,000 
more, is first beneficiary to the amount 
of over $60,000 and certain expenses be- 
sides interest, and that the trustees are 
entitled to receive the remainder, if 
any, due on the policies. There should 
be a further hearing before the court to 
adjust the aggregate amount due and 
to settle the general form of the de- 
cision.” 

Silas 


P. Wood, of New York City, 





TO LET 


About 1500 square: feet of floor 
space in admirably located new 
Royal Insurance Building, 84 
William Street, New York City. 
Terms most reasonable. 


Address No. 777, 
Care Eastern Underwriter 














John W. Whalen and James sexiten 
ot Elizabeth, N. J., are trustees appoint- 
ed by the court to ‘administer the affairs 
of the bankrupt concern. Their attorney 
is W. Benton Crisp, of this city. 





LONDON LLOYDS. 





Some Additional Facts About the Opera- 
tion of the World Famous Body. 
Talk by G. L. Shepley. 





In a recent talk before ithe Library As- 
sociation of Boston, George L. Shepley, 
the well known insurance man of Provi- 
dence, R. I., gave the following interest- 
ing facts and figures regarding the in- 
dividual underwriters at London Lloyds: 

“I am informed that Lloyds corpora- 
tion has about seven hundred members. 
HKach member has to make a cash de- 
posit of 5,000 pounds to secure his 
marine underwriting. The sum total of 
this is a formidable capitalization, being 
about $17,500,000. It is stated that the 
total funds on deposit at the present 
time amount to about $30,000,000, and 
that many brokers have made an addi 
tional deposit of 5,000 pounds each in 
erder to secure their fire underwriting. 

“In addition to this, each man is re 
sponsible individually with hig own pri 
viate fortune, for his underwriting, but 
this deposit is not held for fire insur- 
ance transactions, although there are 
certain rules about the transaction of 
this business that have to be observed. 
The corporation gives a place of meet- 
ing, appoints committees who shall have 
charge of various subjects, and exer- 
cises more or less restraint upon the 
underwriting. Latterly, I am informed, 
there has a spirit of reform attacked 
Lloyds, and a system of inter-insurance 
has been devised, whereby in considera- 
tion of a nominal tax, in the way of a 
premium of one-half of 1 per cent., or 
something of the kind, each member re- 
insures each other. 1 have also been 
informed that investigation has been 
going on as to the liabilities that are be- 
ing assumed by some of the members, 
and as to the contracts that are being 
issued, and that certain reforms are 
threatened, but I am dubious about this. 

“Within the past few days I have seer 
two rather contradictory letters from 
prominent members of Lloyds. One 
states that the. underwriting member- 
ship of Lioyds is on an average of about 
500; the other, that the membership is 
at the present moment something over 
700; but both agree that there is no 
limit at all to the number of members 
that may be admitted, provided thar 
they are able to satisfy the chairman 
and members of the committee In re- 
gard to their stability and financial con- 
dition. 

“It is furthermore stated that no one 
has any power to investigate the under 
writing of individual members, but as 
regards the inter-insurance scheme, to 
which reference is made, the committee 
this year require a signed declaration 
that the amount of insurance lodged fs 
not less than the premium income of 
the lodger for the previous year. This 
arrangement, however, is not manda- 
tory, and two large syndicates have not 
lodged a guarantee this year. So far as 
is known these syndicates are reported 
to be financially sound. 

Heavy Business Written. 

“The business transacted by the mem- 
bers of this organization must be some- 
thing enormous. One broker is reputed 
to have a premium income, individually, 
of a million pounds per annum, and I 
have known of single marine risks, ag- 
gregating many millions of dollars, to 
have been covered under a single policy 
at Lloyds; while, in our own office, on 
one affidavit risk, we obtained a million 
dollar fire policy on the contents of a 
single building, and a few weeks ago 
they were credited with writing a single 
policy of $7,700,000, on the schedule of 
the Brooklyn Rapid Transit Railroad. 

“Many of the facts before stated have 
been drawn from the printed report of 
two lectures delivered by the Secretary 
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- Lloyds.’ This is now out of print, THE COMPANY WITH THE PYRAMID” 

yut it contains many other curious and <2 

interesting facts. ° 38 6 & Se, > OF * 
“There seems to be but little liter- _courVe 3s Py 

ature about this organization. Their | CON ase Py L 

policies are strange things to us, and Si Ew 

they are substantially the same form Year? aes eae Prope 

that have been used for centuries, al- wa2.97 12470 6 

though recently there seem to have been ee ate 

a few modifications, and until 1850, the 365,334.20 | 171-245 ae 

phrase at the beginning ‘of the policy v.02 + at 

‘In the name of God, Amen,’ was st ll 965,147.99 | 2066265 

used. Substantially, however, the pres- 1014.57995 | 214, 06040 

ent form of policy is the same as was DE 

sanctioned by the committee at Lloyds 1,269,088.30 | 264,744 03 

in 1779. 1.80801 00 308.351.78 \ 
“Within my knowledge a Lloyds un- 1.659.157.79 | 360,198 66 

cerwriter lives religiously up to his obli. Au 











gations, but he will not go an inch be- 


JNEWHAMPSHIRE 





yond, and woe betide you if your con- 
tract is not correctly and properly sae es 
drawn. They will say to you that their f. Baad en Seles 





conditions are few, and that they must 
be absolutely observed, and considering 
the apparent, to us, slipshod methods of 


TFine INSURANCE Co. 








: : : : : 7 83.66 
doing business it is wonderful to ie TERN 
that there has not been and is not more 5 TAN CHES TE A 
trouble. 3.911.745 34 1.199.685.4909 \ 





.1.252.267.06 \ 
1.257.058.25 \ 


4.069.140 67 
4.3! 36 19 
4 * 3412 322,978.14 _\ 


TOTAL LIABILITIES $2.077,425.987 
POLICYHOLDERS SURPLUS $ 2,422,978.14 7 


“We are glad frequently to secure the 
indemnity that their contract offers, The 
principle that they have adopted in late 
vears in many instances, of delegating 
powers to bind ‘to attorneys abroad, has 
Leen criticised as illegal, but in no sin- 
gle instance have I ever heard of any 
failure under one of these contracts to 
pay the full sum that was called for.” 





























Stock to be Well Distributed. 1853 1908 





An attempt to launch a new fire in 
surance company is being made at Ta 


FIFTY-FIFTH YEAR. 
cona, Wash., the stock to be subscribed 


FARMERS’ 
for entirely by local parties. The in- 
tended institution is to be known as the R AN F 
Columbia Insurance Company and it 
will have a capital of $250,000 with CO p NY 


surplus of like amount. 
YORK, PENNSYLVANIA. 


eo 





In succession to W. S. Hastie and Son, 
of Charleston, S. C., resigned, W. M. 
Francis has been appointed manager of 








the Southeastern department of the 
Saotihera Steam Boiler Inspection and Assets ............ . -$1,106,279 
Insurance Company. He will establish Net Surplus .......... ..+-+- $488,712 
headquarters at Atlanta. 

At a cost of $30,000 the borough of W. H. MIER, President 
Branchville, N. J., will shortly install a E. K. McCONKEY, 
gravity water system. Secretary and Treasurer 








Northern Assurance Co. 


OF LONDON, ENG. 





U. S. Statement as of Jan. 1, 1908. 


Admitted Cash Assets..... $4,592,630 
All Liabilities, incl. Res’rves 3,257,435 
Net Surplus in U. S...... $1,335,195 


Ins. Co. of America 
RW Yor, 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 
GEORGBH W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 





ORGANIZED 1865. 


Virginia State Insurance Co., _°f Richmond 


"pdidet Wind Gh EELRILILIL TLE TOM COLETTE TET CTO CET Te $887,903.00 
317,975.00 


%res, & Secy 





SeP OOOO Se SEE EEE HEHEHE EEO EEE EES 


GEO. L. CHRISTIAN, Pres. * ROBERT LECKY, Jr., Vv 


FIRE ASSOCIATION PHILADELPHIA ¥F 


Office: Company’s Bui-ding, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Pepetual. 
Cash Capital, $500,000, Assets, $7,301,261.56. 
E. ©. Irwin, Pres. T. Lk. Conderman, Vice-Pres, 
M. G. Garriczues, Sec. and Treas. 
R. N. Kelly, Jr., Asst. Sec. and Treas. 
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NO SUCCESSOR TO KELSEY. 





Governor Hughes Silent As To Choice 
—Intimation That Legislature Will 
Interest Itself. 





Although it was assumed that Otto 
Kelsey would retire from the office of 
Superintendent of Insurance for New 


York State on January 1, no announce- 
ment has made by Governor 
Hughes as to a successor. In fact it is 
now stated that while Mr. Kelsey has 
accepted the position of Deputy State 
Comptroller he has not sent in his.res- 
ignation as Superintendent of Insurance 
and that therefore it is not within the 
province of the Governor to name a 
successor at this time. 

It is generally assumed that Mr. Kel 
sey’s term of office will expire February 


been 





11, but there are those who believe it 
does not expire until May 2. At 4nay 
rate he remains in office until a suc- 
ssor is appointed, and as the appoint- 
must be confirmed by the legis- 
tur there an element of uncer 
tache to the affair 
Another.reason given for the delay 
Governor Hughes in 
that he desires 
id ilary attached to th 
mend such action 
hat he believes it 
increase 
ppointment than 
ROAST FOR SPRINGFIELD. 
( til i trom page 9.) 
nan poor, Com 
indermanned. De 
veal nh apparatus, 
Distrpution of ap 
( congestea 
| vhere. Only 
pe nd only 
rallon Aerial 
is well as 


yvonicn 


ample source. 


quantities for 


“Water supply from 
Not available in sufficient 
ire protection for serious fires in any 
light and 
insufficient for 
department 


part of the city 
maintained; 
prinkler equipment Fire 


Pressures 


poorly 


weak in men and apparatus; badly ‘in- 
fluenced by pclitics; discipline and fire 
methods poor. Fire alarm system a 


menace to the city owing to its unreli- 


ability.” 


Ready February 1. 





February first is the date set for be- 
ginning business by the Ohio Fire, of 
Akron. It is to have a capital of $100,- 
000 and a surplus of $50,000. For a 
time business will be restricted to its 
home state. 


ACROSS THE BOROUGH BRIDGE. 

H. R. Sommer, Brooklyn representa- 
tive of the New Jersey Plate Glass, has 
moved his quarters from 162 to 145 
Montague street. 





Underwriters alsu 
changed locations this week, moving 
from 138 to 162 Montague street, now 
occupying the office vacated by H. R. 
Sommer. 


The Borough 





Ere long announcement will be made 


THE EASTERN 


of an important change in a prominent 
jrooklyn agency, one of the members 
retiring from the insurance business to 
take up a new vocation in the Par West. 

Bursting hose was a feature of a fir? 
early in the week, when a three-story 
frame house at the coraer of Third 
avenue and 67th street, Brooklyn, was 
destroyed. The loss is estimated at 
$10,000, which sum could have been 
very materially reduced had th2 hose 
been in proper condition. 





Toronto Agents Join Forces. 





Through the merger of prominent in- 
terests the agency firm of Murphy, Love, 
Hamilton and Bascom has been newly 
formed at Toronto, Can. All of the par- 
ties named hhave been identified with 
the insurance business for years and 
command a large business, and as now 
organized will represent some of the 
best of the American companies oper- 
ating across the line. ? 





INDUSTRIAL INNSURANCE. 





(Continued from page 5.) 
not afford it, drops it. The loss to him 
has been figured out to be twenty-one 
cents, and the loss to the company one 
dollar and thirty-four cents on that 
transaction. These lapses nearly all 
occur within the first two years, so that 
when the second year of insurance 
passes, the lapses for the next year 
are only two per cent. of the total. In 
other words, the lapses occur at the 
time when the policyholder loses prac- 
tically nothing and the company loses 
everything. When the policy attains an 
age where its loss would be a loss tc 
the policyholders, then the lapses stop 
When they don’t stop in individual 
cases, then comes in this system that 
I have described, the giving of paid-up 
policies to policyholders; of course 
when we give a paid-up policy, we give 
up the value of the policy to him, and 
e gets it back. 
Ready for Wholesale Insurance. 

Now, what is the future of the in 
lustrial life insurance, is the question 
that may be asked? The future of in 
insurance is going to b 
just what the workingman makes it 
If they can be educated up to co-opera 


n, such as Mr. Brandeis describes 
there is not any insurance company 
that I know of—perhaps I ought not 


to say that because I have not any right 
to speak for any but my own—but m4 
wh company, under such a state of ce 
Operation as that, will give their most 
hearty support and sympathy. We ar: 
entirely ready to treat with any em 
ployer or any fraternal order, or with 
any band of workingmen, or with any 
band of settlement operators, or with 
anybody that can furnish this insurance 
wholesale, and not r2quire the week] 
visits to the policyholders to give them 
all the benefit of everything that caz 
be saved. We are entirely willing that 
the workingman shall have the insur 
ance on his own terms. Not a dollar 
do we desire to make out of this busi- 
ness; not a dollar that is got, do w 
keep; it is not the ambition of the 
insurance company in industrial insur- 
ance, to make any money out of the 





workingman, it is all his, and we ziv 
him his own. He has the profits return- 
ed to him. He can now get insurance 
cheaper than anywhere else if he will 
pay on an annual or a quarierly basis 
of payments, for a minimum of $590 
insurance, 
operation in any form, and enter into 
any bargain with any company, by 
which expenses can be saved, and the 
insuraace given the workingman as 


cheaply as it can be given by anybody | 


on earth. 

Now, please remember, that what 
ever else the Metropolitan Life is, it 
is not a company which seeks to make 
money out of the workingman, but is, 
above all things, a conscientious trus- 
tee for the nine million of people whom 
it serves, and we do the very best that 


We are willing to give co- | 


| 
| 





December 31, 1908. 


UNDERWRITER. 





H. C. F. DOHM, Prest. J. PEREZ-PETINTO, Treas.-Sect. 


BOROUGH UNDERWRITERS 


INCORPORATED 
162 MONTAGUE STREET 
PHONE 3712 MAIN 
CASUALTY INSURANCE AGENCY 
BRANCH MANAGERS AND AGENTS 


PROMPT, EFFICIENT BROKERS ACCOUNTS 
SERVICE A SPECIALTY 


Wii. E. FOWLER & COPIPANY 


GENERAL AGENTS 
FIRE INSURANCE 
417 East Baltimore Street, BALTIMORE, [1D. 


REPRESENTING 
Cosmopolitan Fire Ins. Co. of N. Y. 
German Union Fire Ins. Co. of Baltimore 
Southern Fire Ins. Co. of New Orleans 


BROOKLYN, N. Y. 

















Established 1836. 


Richmond Ins. Co. of New York 


weak wetness $285,228.70 Surplus to Policyholders.. ....$246,042.94 


JOHN E. KING, GENERAL AGENT, 


95 WILLIAM STREET, NEW YORK 


- 











CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
Capital, $400,000 
We invite applications for Agencies 
throughout this field and believe our 
record entitles us to your support 


FRANK C. STURTEVANT 


MANAGER EASTERN DEPARTMENT 


Fourth and Walnut Streets 
CONFLAGRATION PROOF PHILADELPHIA 


Surplus Lines London Lloyds 
Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 




















We invite your patronage and promise careful attention to your 
interest. 


MARSH & McLENNAN 


New York Office, 54 William St. Chicago Office, 159 La Salle St. 


WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE CO., of Ohio 


New York 








100 WILLIAM STREET - - - - 
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CASUALTY AN 


THE EASTERN UNDERWRITER. 


SURETY HAPPENINGS 





PROTECTS ITS PATRONS. 





Burglary and Fidelity Bond Risks of 
Metropolitan Surety Reinsured with 
Progressive Companies. 





Appreciating the dubious future of the 
Metropolitan Surety Company of New 
York, its management with the full 
knowledge and approval of its home 
state insurance department reinsured a 
considerable portion of its business on 
Thursday last. Its remaining risks, 
consist almost wholly of contract bonds, 
the lability under which it would be dif- 
ficult, if not impossible, to transfer. 

The burglary risks were placed with 
the General Accident, Fire and Life, of 
Scotland, while the fidelity bond and a 


can possibly be done by work, by brain 
power, by energy, for the workingman 
in the line of insurance. No other in- 
terests have we, no other interests 
can we have, and that interest we 
stand back of with our whole energy 
and with our lives, so far as the men 
in it can put brains and power and 
work into the transaction of that busi- 
ness. 
Metropolitan Staff Savings Fund. 

I have been asked by your secretary, 
quite apart from the subject which we 
have been discussing, to tell you some- 
thing about what is known as the 
Metropolitan Staff Savings Fund. Aad 
I can take just a moment or two, tv 
tell you just what the system is, and 
just what it has amounted to. It is a 
system by which the agents, or the sup- 
erintendents, or the assistants, or the 
clerks in the home office, or anybody 
who does not get a large income, can 
pay, not to exceed a certain per cent. 
of that income, into what is known as 
the Metropolitan Staff Savings Fund. 
That fund is administered by a Board 
of Trustees, of whom the officers are 
a part, and of whom some of the men 
are also trustees. The company agrees 
to contribut2 fifty per cent. of the con- 
tributions of the members of the staff 
and that the whole shall be considered 
as one fund. A man may withdraw 
from that fund at any time whea he 
wants to, and for any cause he pleases. 
If he voluntarily retires, he takes out 
of it all the money he puts in it, plus 
the interest accumulation, and plus, in 
the year of the withdrawal, three per 
cent. from the last interest paid to the 
date of withdrawal. If he stays in the 
fund until he is permanently disabled, 
or in case of death, the entire fund, 
that is, his contribution, the interest 
earnings on it, and the company’s con- 
tribution of fifty per cent. and interest 
earnings on that, are all in one sum 
paid to the widow, in case of death, or 
to the permanently disabled person in 
case of invalidity. That in brief, is 
the system. There are various inci- 
dental things about it, which I do nxot 
think you will be interested in. But 
perhaps you would like to know the 
extent to which it is being applied. 
There are according to the last report 
—which is nearly a year old—4,432 
members, of whom 1,918 are agents, 
1,050 of the clerical force, 1,464 super- 
intendents and assistants. The average 
rate of interest earned, has been over 
ten per cent., to be exact, ten and three- 
quarters per cent. The fund amounts 
now to $628,900. Just as an illustration, 
there is one home office clerk who has 
deposited $1,390, and with the com- 
pany’s subscription and interest, n2 has 
now in the fund $2,282; there is one 
superintendent who has deposited $1,- 
200, and his additions to that have been 
$900; there is an agent who has deposi*- 
ed $689.81 and with the company’s sub- 
scription and interest, there is to his 
credit in this fund to-day $1,273. 

It is a system by which invalidity and 
physical incapacity may be provided 
against by the clerk or agent, or assist- 
ant who may be in our employ. 








small fraction of the surety bond busi- 
ness, was sold to the progressive Amer- 
ican Bonding Company of Baltimore. 

The deal does not carry with it any 
of the staff—official, clerical or agency 
—of the Metropolitan Surety, and if 
either of the reinsuring companies en- 
gages any of the employes of the New 
York institution, it will be solely be- 
cause their services are desired. 

A number of flattering propositions 
have been made to several of the Met- 
ropolitan executives, but as yet no one 
has made a new connection, all holding 
on apparently in the hope that the 
shareholders of the institution at the 
special meeting to be held on January 2, 
may decide to continue the corporation 
in existence. 

That the shareholders of the company 
at their special meeting on Saturday 
will elect to pay in additional funds, and 
continue the organization in existence is 
regarded by the best informed, as quite 
improbable. Instead, a receivership will 
undoubtedly be sought, President Mc- 
Closkey having been selected for the 
task. Mr. McCloskey has consented to 
take the place upon @ salaried instead 
of a fee basis, thus reducing the expense 
of liquidation very materially. 

D. A. McBeth, recently resigned as 
head of the company’s claim depart- 
ment, and will represent claimants in 
collecting from the institution. 





Greeting from Captain A. W. Masters.|. 





Accompanying a copy of a most use- 
ful pocket memorandum ‘book for the 
new year, Captain A. W. Masters, the 
large-hearted United States manager of 
the London Guarantee and Accident 
Company, writing from a bed of pain, 
sends this touching Christmas greeting: 

“The loss of the right hand has oft- 
times made the left most skillful; the 
loss of sight develops most wonderfully 
the sense of touch; cut off from the 
sunshine, the fresh air and the out-door 
enjoyments of life, removed from the 
busy haunts of men, one may find bril- 
liancy in electricity, ozone from open 
windows, and in daily press, trade jour- 
nals and magazines keep in touch with 
the busy marts of trade; while a foun- 
tain pen may bring one in closer contact 
with the hearts of his friends, than en- 
gagements in the turmoil of a work-a- 
day world. 

“Thus if one try he may learn to say 
in time, blessed be sickness, it proveth 
affection, calleth on sympathy and mak- 
eth the whole world kin. 

“So without envy, in all sincerity and 
in deep thankfulness for the good of a 
world I have known, from my sick 
chamber I salute you this Christmas- 
tide, the birthday of hope, with all good 
wishes for many happy days and glad 
New Years.” 





Wilkinson Goes With Casualty Company 
of America. 





George E. Wilkinson, now with the 
Metropolitan Casualty Company, will on 
January first go with the Casualty Com- 
pany of America as assistant manager 
of its plate glass department. Mr. Wil- 
kinson has been with the Metropolitan 
for eight years, beginning as an office 
boy, and successively occupying various 
positions of increasing responsibility. 
Serving under the eye of President 
Winslow his training has heen along 
proper underwriting lines. 


WANTED. 








Casualty Company wants experienced 
man as head of plate glass department; 
applicant must state age, nationality, 
experience, references and remunera- 
tion expected. 

Address by letter Frankfort Marine, 
Accident and Plate Glass Insurance 
Company, 100 William St., New York. 





The Leading Fire Insurance Compapv 
of America. 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N. Williams, E. J. Sloan 
E. 8. Allen, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 
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INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
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$112,000,000 





Paid in Fire Losses 
in the United States alone during 


60 YEARS 








BY THE 
LIVERPOOL 
AND LONDON 
AND GLOBE 


Insurance Company, 





ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 





CONFLAGRATION PROOF. 
New York Office, 45 William Street. 








New York Toronto 
London Chicago 
McLean Stinson & Co, 
LIMITED 


SURPLUS LINE UNDERWRITERS 
43 CEDAR STREET 
New York 














JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 














KEEP POSTED By Reading 
THE EASTERN UNDREWRITER 
Each Week 
Subscription $3 Per Annum 

















VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 








Telephone 264 John 


| Direct Connection at London Lloyds 


WESTERN 
ASSURANCE CO. 


| of Toronto, Canada 


| FIRE AND MARINE 


UNITED STATES BRANCH 
| January 1, 1908, 

Rca abhwuewied eubbea need $2,313,222 
| Surplus in U. 8................- 584,137 
| HON. GEO. A. COX, 
President. 
W. R. BROCK, 

Vice-President 

W. B, MEIKLE, General Manager, 


Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
| PINE AND WILLIAM STS., NEW YORK CITY 




















IN CASE 


plans and specifications of your buildings? 
similar request in their policies. We have 


COATS & BURCHARD CO., Public 


J. 0. PICKARD, Regneneetatee, 





could you prepare anything like an accurate valuation of your property with verified 


country, and if you’re interested, will gladly estimate the cost o 


27 William Street, NEW YORK 


OF FIRE 


Most insurance companies incorporate a 
appraised some of e largest plants in the 
similar service for you. 
Appraisers, 159 La Salle Street, CHICAGO. 








Organized 1872 


CUARDIAN 


Fire Insurance Co. 
Of Pennsylvania 
GNI  whn'as channoesehpaepiicns denie-an $200,000 


ROBERT DICKSON, President 
EXECUTIV 
84 WILLIAM ST., 


Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 


SE Se EM $200,000 
Be sicheist n:d asaioniiies iritts vishruenla cts 
ee ne 90,823 


R. D. TWEEDDALE, Ass’t Sec. 
E OFFICES; 
NEW YORK 
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NOW ORCANIZINCG 





Enterprise Accident & Casualty Insurance Co. 
Home Office, Land Title Bldg., PHILA., PA. 








PROPOSED CAPITAL......-: 


SURPLUS.......... Sahin ts chasis ate mb eee ain aeel $1,000,000 


hl Anata $2,000,000 











MUST REMOVE SLOT MACHINES. 


lowa Insurance Department Prohibits 
Their Use in That State—Gives 
Reasons Therefor. 





Wisconsin is not alone in its ruling 
against slot machines for the sale of 
accident policies. Auditor Carroll in 
charge of the Iowa Insurance Depart- 
ment has decided against the use of 
the machines in that State. In a letter 
to A. E. Forrest, secretary of the North 
American Accident of Chicago, which 
company makes a specialty of this busi- 
ness, Auditor Carroll says: 

“Insurance has been defined as ‘A 
contract by which one party in consid- 
eration of a price paid to him adequate 
to the risk, becomes security to the 
other that he shall not suffer loss, by 
certain specified risks.’ 

“In order that there may be a valid 
contract there must be proper parties 
to such contract. A slot machine can- 
not, in my opinion, become a party to 
a legal contract. An insurance cor- 
poration is bound by the acts, repre- 
sentations, and knowledge of its agents 
within the scope of the agency. 

“A slot machine is not an agent. It 
cannot act, nor knowledge be imputed 
to it, and it follows that it cannot be a 
party to a legal or binding contract. 
This is especially true when, as in the 
case under consideration, the insured 
has no opportunity to see or understand 
even the general provisions of the con- 
tract or policy which he obtains. 

“I cannot agree with the observaticn 
contained in the report of the exam- 
ination of your company made by the 
examiner for the State of Illinois to the 
effect that the cost to the insured is 
exceedingly small. On the contrary, 
this form of insurance is exceedingly 
expensive, as the charge of 25 cents a 
day would amount, at that rate, to more 
than $90 a year; but, no matter whether 
the cost be large or small, the method 
of selling policies through slot or vend- 
ing machines in the manner that these 
machines are operated by you in this 
city is objectionable both in law and in 
morals, and their use should, in my 
opinion, be discontinued in this State.” 





Push Forward. 





Successful as has been the year which 
is now drawing to a close, we look for- 
ward enthusiastically to the future, con- 
fident of our ability to produce even 
greater results during the months that 
are to come. 

Notwithstanding the rapid growth of 
our business, there is, perhaps, not a 
city or town in which we are represent- 
ed that cannot be more closely culti- 
vated and made to yield a largely in- 
creased volume of business. 

A territory cannot be said to be fully 
developed as long as bonds signed by 
persoral sureties are given or accepted, 
or as long as business men depend sole- 
ly upon the honor of those to whom they 
entrust the handling of their money. 

Therefore, to make your field yield 
the largest possible returns you must 
not only wage a constant and relentless 
warfare against personal surety, but 
also make a systematic, diligent and 
persistent canvass of your merchants 
and manufacturers with a view to im- 
pressing upon them the wisdom of re- 


quiring all their employes to file corpo- 
rate surety bonds. 

You must also aim to keep ‘in touch 
with architects and contractors, attor- 
neys and court officials, officers of finan- 
cial, industrial and transportation com- 
panies, aS well as officials-elect or those 
talked of for appointment to public 
office. 

Read the newspapers published in 
your territory, or at least those regard- 
ed as the best and most reliable, for you 
will find that they often contain advanc2 
news of court and contract business, to 
say nothing of reports of embezzlements 
and burglaries, which can be used effec- 
tively in canvassing. 

Start out to-day filled with enthusi- 
asm and a determination to do your 
part in making our business for each of 
the next twelve months surpass that of 
the corresponding month this year.— 
“The Bulletin’” of the United States Fi- 
delity & Guaranty Company. 





Wants $30,000 for Automobile Accident. 





Asserting that she had been badly 
burt through being struck by an auto- 
mobile, owned by William B. Ridgeley 
ex-Comptroller of the Currency, and 
former head of the Kansas City, (Mo.) 
National Bank of Commerce. Mrs. 
Pearle Greer has brought suit for $30,- 
000 damages. 





With a capital of $100,000, the Equity 
Fire, of Kansas City, Mo., was recently 
incorporated. 


PERMANENTLY ORGANIZED. 





Casualty and Surety Underwriters As- 
sociation of This City Elect 
Officers. 





The association of casualty and surety 
officers and general agents, formed 
here for the purpose of enforcing rea- 
sonably prompt payments of premiums, 
under penalty of cancellation, met at the 
Office of the United States Casualty on 
Tuesday for the purpose of effecting a 
permanent organization. 

Officers were elected as follows: E- 
son §S. Lott, president United States 
Casualty, chairman; William B. Joyce, 
president National Surety Co., vice- 
chairman; William C. Mulvey, metro- 
politan manager Maryland Casualty 
Company, secretary; J. M. Smith, 
Frankfort Accident, treasurer. 

The meeting was well attended and 
after a thorough and extended discus- 
sion, Chairman Lott was authorized to 
appoint a committee of five to confer 
with the Fidelity and Casualty, Travel- 
ers and Metropolitan Casualty and for- 
mulate a working rule to which these 
and other companies can subscribe. 

The committee’ is also expected to 
confer with the New York Fire Insur- 
ance Exchange to obtain an idea of the 
methods enforced by it in regard to 
collections. 

The committee will report at a meet- 
ing to be held later. 





Could Not Plead Negligence of Fellow 
Servant. 


According to a decision of the Massa- 
chusetts Supreme Judicial Court, in the 
case of Young vs. Snell, it was held that 
“a nail standing up above the floor 
from an inch to an inch and three- 
quarters, covered with shavings, bent 
over so that it would make one hitting 
his foot against it stumble, and so lo- 
cated with reference to a buzzsaw as to 
make it a source of great danger, is 
such a defect as to authorize a finding 
of negligence of the master, where a 
servant fell over it onto the saw. 

“It was further held that injury to a 
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servant in stumbling onto a buzzsaw 
over a nail projecting from the floor 
and covered with shavings is not shown 
to have been caused by the negligence 
of a fellow servant in not sweeping up 
the shavings; the evidence showing 
they were to be swept up only on Sat- 
urdays, the accident happening on Mon- 
day, and it not appearing that the floor 
was not swept on the previous Satur- 
day.” 





W. C. MULVEY “WATCHED.” 





Popular Resident Manager of the Mary- 
land Casualty Company Remem- 
bered by the “Boys.” 





“The Boys” of the underwritimg de- 
partment of the New York office of the 
Maryland Casualty Company gave W. 
C. Mulvey, manager, a very pleasant 
surprise for Christmas in the form of 
a handsome gold watch with the mono- 
gram “W. C. M.” in ribbon. 

The inside case contained the follow- 
ing inseription: 

“From the boys of the 
Maryland 
Christmas 1908.” 


The New York City agency of the 
Maryland Casualty is a winner, and 
while the figures have not been given 
out it is safe to presume that the premi- 
um income for 1908 will as usual show 
a handsome increase as compared with 
that of the previous year. 





Proposed Capital $1,000,000. 





If present plans bé successfully con- 
summated the National Casualty and 
Surety Company of Louisville, Ky., will 
be an active participant in the casualty 
underwriting field within a few months. 
Its charter provides for a capital of $1,- 
000,000, and that sum may eventually 
be raised, though it is not the purpose 
of the promoters to start with anything 
like that amount. The various branches 
of the casualty business will be taken 
up, operations for a time at least, being 
restricted to Southern territory. 





Employees Remembered. 





Following the custom inaugurated 
upon the accession of W. B. joyce to the 
presidency of the National Surety Com- 
pany, of New York, some years ago, 260 
employees of the corporation were re- 
membered in a most substantial man- 
ner at Christmas time. 





Increase in Net Surplus. 


During the year the net surplus of 
the Bankers Surety Company, of Cleve- 
land, has increased about $70,000, all 
earned on the business, a fact that 
speaks well for the intelligently pro- 
gressive policy of its management. 





“Blessed is the man who has found 
his work—and then gets busy.” This is 
a new beatitude which adorns a beau- 
tiful holiday card received from H. G. 
B. Alexander, president of the Conti- 
nental Casualty Company of Chicago. 
We believe there are few men better 
qualified than Mr. Alexander to testify 
along this line. As a busy worker, he 
rivals the bee in Summer time and in- 
cidentally he believes in concentrated 
effort—doing one thing well. Review- 
ing a successful achievement such as 
embodied in his company, he knows the 
pleasure resulting from years of persis- 
tent labor. 





Application for entry into the Caro 
linas has been made by the Rhode 
Island Fire, of Providence. 





Frank Jenkins, special agent Roch- 
ester German, is in town while E. J. 
Booth, secretary of Michigan Fire & 
Marine, was a recent visitor nere. 
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ITS LAST STATEMENT. l 





Central Accident Rendered Good Ac- 
count to Stockholders—Career a 
Successful One. 





What tis probably the last statement 
of the Central Accident Ins. Co. of 
Pittsburg is the one contajned in the 
Pennsylvania report for the year end- 
ing December 31, 1907. It is likewise 
the only statement of the Central that 
has appeared since its reinsurance in 
the Maryland Casualty, effective Janu- 
ary 1 last. It is interesting as giving 
some idea of how the company will 
finally wind up, in so far as concerns 
its stockholders. 

The company has upon its books only | 
$39,460 of liability, of which $25,000 | 
represents resisted claims and $14,460 
claims not yet received. Upon the ad- 
justment of these, the company will be 
able to distribute its assets among | 
stockholders. At the first of the year 
the assets amounted to $712,132 and 
the surplus to $678,730. Over the pre- 
vious year the assets showed an in- 
crease of about $50,000 and the surplus 
of $227,000. The large increase of sur- 
plus is accounted for largely through 
the release of the reserve through rein- 
surance of outstanding risks. 

Business done during the company’s 
ast year, was as follows: 





\ Business. Premiums. Losses. 
_ Jaa $423,053 $146,506 
ee oe 5 dh lp 83,084 32,714 
Plate glass ....... 112,810 59,385 
er 7,064 1,395 

$626,012 $240,002 


The last year of the company was the 
best it had ever had. 

As fer as stockholders are concerned, 
the Central treated them well. The 
company was organized in 1895 with 
$100,000 capital and $50,000 surplus, all 
of which was paid in in cash. In 1900, 
the capital wag increased to $150,000, 
the additional $50,000 being a stock 
dividend, the other $100,000, together 
with $60,000 surplus being paid in by 





stock. In 1894 $25,000 was added to 
capital and $15,000 to surplus, all in 
cash. During the company’s history, 
th. stockholders paid in the following: 
To To 

Year Capital Surplus 
NN ened oaks nee a ie $100,000 $50,000 
I eer 100,000 60,000 
Se eee ak aes aches oe 25,000 15,000 
RN oe) G ce ewen cue $225,000 $125,000 
225,000 


Total paid in in cash by stock- 
a eee $350,000 

During its thirteen years in business 
the Central paid back to stockholders 
in' cash dividends $176,410 (excluding 
$75,000 stock dividends), and now holds 
for distribution among them $678,730; 
or the total return to stockholders will 
finally be about $855,140; or about one- 
half million dollars more than the stock 
paid in. 

The present value of the stock is 
about $226 per share. 

In noting the passing of the Central, 
probably for the last time, one cannot 
overlook the touch of irony in the 13th 
annual statement of the company. The 
13th was always considered by the late 
lamented Ralph Butler as the company’s 
lucky day. The Central was incorpor- 
ated on the 13th of the month, its or- 
ganizer, Mr. Butler, was born on the) 


13th of the month, it had 13 directors, | 


and had offices on the 13th floor of the 
Park building. The figure ran through | 
the company’s history, until at the be- | 
ginning of the 13th year it reinsured | 
and ceased to exist, except as a/| 
memory.—Insurance World. 





R. N. Wilbur, secretary of the Fed- | 
eral Life of Chicago since organization, | 
and in charge of its actuarial work, has | 
resigned, to connect with a Denver | 
financial brokerage firm. 








The Massachusetts Bonding and In- 
surance Company has appointed George 
L. Root & Company its agents at Peoria, 
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NORWICH «No LONDON 


Accident Insurance Association 


of Norwich, England 


Liability 
and 
Insurance 


Accident Health 


PAYNE & RAMSEY, Inc. 
GENERAL AGENTS 
NEW YORK CITY OFFICE 
1 LIBERTY STREET 





METROPOLITAN 
Surety Company 


HOME OFFICE: 
38 Park Row, --- New York Cit, 


M. JOSEPH McCLOSKEY, President. 
ANDREW T. SULLIVAN, First Vice-President. | 
CLINTON D. BURDICK, Second Vice-President. | 

WALTER C. McCLURE, Secretary. 

M. J. MULRENNAN, Ass’t Secretary 
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KIMBALL C. ATWOOD, Presidem 
290-292 Broadway, New York ’ 
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L, A. WATRES, President 


THE TITLE GUARANTY 
AND SURETY COMPANY 


SCRANTON, PENNA. 


Home Office, - 
JOS, A. SINN, Mgr. Surety Dept. 
Capital and Surplus over $1,000,000. 


ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS. 
NEW YORK OFFICE; 


516 Spruce St. 


J. H. LAW, Secretary 


84 William St. 

















LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, 


Head Office 
CHICAGO 


A. W. MASTERS 
Gen’| Manager 





Liability, Accident, 
Health and Credit 





Established 1869. 


ENGLAND 
fF. J. Walters 


kesident Manager 
45-49 Cedar St. 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs. , ——_——— 
-New England 








Home Office, 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


Daniel D. Whitney, Vice-Pres. 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 


Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
8. Wm. Burton, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED, 


47 CEDAR STREET. 


Alonzo G. Brooks, Ass‘t Sec. 








THE EMPIRE STATE 


SURETY COMPANY 


Capital - $500,000.00 
Surplus- 204,602.35 


Surety and Fidelity Bonds, Liability, Burglary 
Plate Glass, or Personal Aocvient and 
Health Insurance. 
OFFICERS: 
WH. M. TOMLINS Jr., President. 
WILLARD P. is 
R. 8. KEELOR, M. 
Viee-Presidents. 
Daniel Stewart, Seeretary. Alfred J. Hodson, Ass’t See’y 
Warrel 8. Pangborn, Treasurer. Hugo Hirsh, Gen’! Counsel 


New York Office, :: 84 William St. 
Brooklyn Office, - 192 Montague St. 


MOSES MAY, 
WALTER J. MOORE, 








PHILADELPHIA 
CASUALTY Co. 


WALTER LE MAR TALBOT 
President 


LIABILITY 
ACCIDENT PLATE GLASS 


HEALTH CREDIT BOND 
INSURANCE 


We Want Live Agents 





New York City Office 
84 WILLIAM STREET 




















ds oh heids maid oudtaiie 
Capital and Surplus. 


Plate Glass, Steam Builer, Fly Wheel, 


Liability and Bonded Attorneys’ List. 


ROBERT J. HILLAS, Vice President and Sec. 
FRANK E. LAW, 2nd Asst. Secretary 





THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORK CITY. 


Losses paid to January | 
This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 


Collective, Elevator and General! Liability ; Personal Accident, Health, Physicians’ 


a, To: OFFICERS...... 
GEORGE F. SEWARD, President 


$7,537,429.91 
_ 2,01 3,400. 24 
1, 1908. .26,629,131.90 


Employers. Public, Teams, Workmen's 


HENRY CROSSLEY, Asst. Secretary 
GEOBGE W. ALLEN, 3rd Asst, Secretary 











READ we 
THE EASTERN UNDERWRITER 
A Weekly Journal Which Helps the Agent 


PRICE $3 PER YEAR 


Address, 105 WILLIAM STREET 
NEW YORK CITY 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 
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UNITED SURETY COMPANY 


BALTIMORE.MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JOHN. 
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A Good Man Wants a Position With 
| a Good Company 


A company that can meet the requirements of the various Insurance 

Departments, prospective insurants and policyholders alike, and at 

the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
| ROY M. MARSH, Superintendent of Agencies 
| Security Life Insurance Co. of America 


THE ROOHERY. CHICAGO, ILLINOIS 








ORGANIZED IN 1885 





SPECIAL a 
- CONTRACT Des Moines Lille Insurance Co. 





CAPITAL STOCK $100,000.00 


C. E. RAWSON, President 

WRITES NON-PARTICIPATING 
POLICIES ONLY. The best for policy- 
| holder and agent. We have a complete 
line. 

Low premium rates and high surrender 
values, based on a 34 per cent. reserve. 
‘’Tis true, It’s guaranteed in the policy 
and secured by State deposit.’’ Licensed 
in 20 states; assets over $2,200,000. 
| Liberal contracts and good territory for 
| reliable agents. Not operating in New 
York. Address: 

C. H. PHILPOTT, 2d Vice-Pres. 


Get my new policy. Leads them all. 
I know just what you need, and have 
got it. This is quick action for you. 
Write me to-day: 


CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


James Building, 
CHATTANOOGA, TENN. 








or 
WILL T. SMITH, Supt. of Agencies, 
| Des Moines Life Bidg., Des Moines, Iowa. 


EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


























THE BtrST RESULTS 


are obtained by agents who represent the 


CONTINENTAL CASUALTY COMPANY 
CHICAGO, ILLINOIS 
because they have the Greatest Variety of the Most Attractive policies of 


accident and health insurance. Fae 
If you would share in the prosperity of Continental representatives, address 


H. G. B. ALEXANDER, President and General Manager 
1208 Michigan Avenue 








MEN WHO CAN} 


EARNEST | meet the first ONLY THE MAN 
WORKERS | reqoirement will ; a seal aia 
Ww : | find the other tw with a Columbian National License 
anted in promptly supplied on ail 
ood by the 
: : pat Massachusetts Non-participating Life 
Territory MUTUAL. ' particip 
To Sell Policies recently| | Massachusetts Accident, Health 
e thanged to com-| j ili 
Plain ay tll, souieti te, and Disability 
Policies laws. Everything Liberal Policies backed by a Large Surplus 
up to the times, We Want High Grade Men - General 





Agents, City Managers and District Man- 
agers. Save Time by Writiog Fully. 


Union Mutual Life Insurance Co. THE COLUMBIAN 


PORTLAND, MAINE 


FRED. E. RICHARDS, President 


Epson D, Scorre.p, Supt,, 
180 Broadway, New York City 


Write 





THORNTON CHASE, Supt., 
. 84 Adams 8t., Chicayo, Lil. 


either 


NATIONAL LIFE INSURANCE CO. 
Home Office, 180 Federal St , Boston 














Chicago, Illinois | 








Dividends of 6% paid June 20th, 1908, to stockhclders of 


THE HOME LIFE !NSURANCE COMPANY OF AMERICA 


INCORPORATED 1899. 
Executive Offices, 420 Walnut Street 
Philadelphia, Pa. 


$2,000,000.00 Paid For Insurance Written — 
————: Since March 6th, 1908 :—__-——"** 
All policies are registered and signed by the inns 


Commissioner. Agents wanting to sell an ideal stock 
tion can obtain good contract. ° 


Address Executive Officers: : % 
JOHN LANGHAM, Jr., President JOSEPH L. DURKIN, Secretary | 
GUY DE LA RIGAUDIERE, Manager of Agencies © 
























THE SATISFACTION OF 


DOING THINGS 


instance, a perpen f 
PLE WANT and wil 











tigating cor >. gor - 
most in a practical way, write to 
C. H. JACKSON, Sup’t of Agencies, Brvcuamron, N. Y. 



















Required by its Charter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Life Ass'n. 


Of the District of Columbia, 
Chartered by Congress 1869. 


‘Combines legal reserve safety with fraternal economy’’ 
An exceptional opportunity for producing agents. 


WM. MONTGOMERY, Sec’y. 
Corner 12th and G Streets, N. W. Washington, D. C. 


ce 


Keysr, 
wt One 
OF ouR 





SECURITY 


THE 
LEGAL 
RESERVE 









Every Policy 

















Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 


The Deposit held by the Treasurer of the STATE OF KENTUCKY 
Guarantees the Reserve on every policy issued by thisCompaay {§ 











LIBERAL CONTRACTS 


. «= WH GREGORY, President 











op 
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